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March 28, 2016 
 
Leticia Garcia 
c/o James Lattamore, Esq 
123 Main Street 
Carlsbad, NM 78112 
 
RE: Settlement Planning 
 
Your attorney, James Lattimore, has requested our services and assistance with your case.  We are 
financial advisors with a specialty in settlement planning.  This letter is meant to provide you with 
information about our firm and describe the settlement planning process used to ensure a smooth 
transition to post‐settlement life now that the case has settled.   
 
Amicus Settlement Planners, LLC (Amicus) is a plaintiff‐loyal settlement planning firm comprised of 
attorneys, certified financial planners, and settlement planners.  In addition to our Lubbock, Texas office 
location, we have branch offices in Utah and other cities in Texas. Our firm works exclusively with 
plaintiffs and their families. Our goal is to help clients make the most of their settlement recoveries and 
to ensure that plaintiffs are educated and completely informed regarding their financial options at 
settlement. 
 
We have assisted your attorney with the drafting and review of some of the legal documents that were 
required to settle and close the case. We have also met with you on several occasions and gathered the 
information needed to compose this plan from you and your family members, your attorneys, and from 
information learned from the mediation I attended.  You have been through a lot and I have respect for 
you as you have constantly amazed me with your ability to rise up and do what needed to be done for 
your family despite these horrible circumstances. You have shared with us your financial goals and your 
aspirations for your kids. We have used all of this information and the collective knowledge and 
capability of the planners in our firm to put together this comprehensive settlement plan. Due to the 
time pressures involved with getting the case settled, many recommendations in this plan have already 
been implemented. 
 
As we have previously discussed with you, there is no charge to you or your attorneys for our settlement 
planning services. We are compensated primarily by the annuity company or trust companies used to 
implement the settlement plan. We believe in complete transparency, openness, and full disclosure.  
We look forward to continuing to assist you.  If any questions or concerns arise in the meantime, please 
do not hesitate to call us at (806) 698‐1122. 
 
Yours very truly, 
 

 
 
Joseph W. Tombs, JD, MBA, MSFS, CFP, CLU, ChFC, ARM 
Amicus Settlement Planners, LLC 
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CLIENT PROFILE 
 

 
Leticia Garcia is a 32‐year‐old recently widowed mother of two children (Jackson 11 and Marcella “Marcie” 
9).  She and her son were badly injured in a car vs. semi‐truck accident in which Leticia’s husband, William, 
was killed. The accident occurred about a year ago.  Before the accident, William (“Bill”) was employed as 
a welder with XY Welding & Machine Services and was making a salary of about $85,000 per year when 
he was killed. The surviving family members still live in their home in Carlsbad, NM but they plan to sell 
their house and move to El Paso, Texas as soon as they can (to live closer to Leticia’s sister, Marjorie, who 
had temporarily moved to Carlsbad to help but is eager to rejoin her family in El Paso). Leticia is a devoted 
mother and she performs most of the care for Jackson who suffers from paraplegia caused by the accident. 
She has no plans to attempt to work outside the home because the work she could do would not pay 
enough to replace the valuable roles she performs in her home.  Prior to the accident she worked as an 
assistant to a loan officer at a bank. Leticia attended college (El Paso Community College and UTEP) with 
a major  in  general  business  for  three  years  but was  unable  to  complete  a  degree  before  she  had  to 
withdraw for financial reasons. 
 
The Accident: 
 
While returning home from a trip to Albuquerque to visit Bill’s parents, all  four  family members were 
involved  in an accident when an 18‐wheeler hit them from behind.   Bill was driving the family’s Buick 
through the mountains when he had to quickly slow down as he came around a turn and found that traffic 
had slowed to a crawl due to a large rock that had fallen onto the road.  At a deposition the truck driver 
(who was not injured) was confronted with evidence of the applications that were active on his cell phone 
at the time of the accident and he admitted that he never saw that the traffic had slowed because he was 
districted by a game he was playing as he drove. 
Bill died at the scene and Leticia and Jackson were sent via helicopter to a hospital in Albuquerque where 
they  received  excellent  care  and  their  recoveries  surpassed  everyone’s  expectations.    Miraculously, 
Marcie was not physically injured at all but has suffered from PTSD and has seen a counselor. She won the 
hearts of the emergency workers who went the extra mile to take care of her until  they were able to 
locate some family members. 
 
The Injuries: 
 
Leticia suffered a severe closed head injury, several broken bones, internal injuries, multiple lacerations 
on her head and  face, and a  crushed and degloved  foot and ankle.    She  required  surgeries  to  relieve 
swelling in her brain and to repair her bones and internal injuries.  Remarkably, given the extent of these 
injuries, someone meeting her for the first time would have to look very closely to even know that she 
had been injured.  Despite appearances, Leticia continues to suffer in many ways from her injuries. Today, 
she suffers from occasional depression, difficulty in walking or exercising, double vision, headaches, a loss 
of her peripheral vision, and she still has intermittent pain particularly from her foot and ankle.  She is 
unable to drive and she is not confident in her ability to make complex decisions especially concerning 
finances.  Whenever, she must talk about financial matters, she always brings her sister, Marjorie, and 
relies on her counsel. Despite what she has been through, she has a generally affable nature and is very 
loving and kind to her children. 
Jackson was also badly  injured  in  the wreck.   His  spinal  cord was severed  in his mid‐back  leaving him 
completely  and  permanently  paralyzed  below  that  point.    He  also  suffered  some  broken  bones  and 
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lacerations and abrasions but he has completely recovered from everything except the spinal cord injury.  
The spinal cord injury has also caused urinary and bowel incontinence.  Before the accident, Jackson was 
much more energetic and social than he is now.  His life was built around outdoor activity including sports. 
He is more reserved now and is homeschooled at his request where he is progressing well with an online 
curriculum. His mother believes that he doesn’t want to be more social because he is embarrassed by his 
lost physical abilities and his incontinence.  At home or with people he knows well, he is a very pleasant 
and well‐mannered boy who is quick to laugh and readily engages in conversation. 
Marcie was  not physically  injured  in  the wreck,  but  is  seeing  a  therapist  regularly dealing with PTSD‐
related issues. She was the only one in the family who was mobile and conscious after the accident.  She 
spoke with  her  father  while  he was  dying  and was  so  soaked  in  blood  in  the  accident  that  the  first 
responders initially assumed that she was badly injured.  She is much more reserved than her brother but 
is equally well behaved and pleasant. 
 
The Settlement: 
 
A lawsuit was filed in the District Court in Carlsbad against the truck driver and the trucking company who 
employed him.  Once the truck driver admitted to have been distracted by his cell phone and the data 
from the black box showed that he did not even touch his brakes until after impact, it did not take long 
for  the defendants and  their  insurers  to offer  the  full  limits of  their  coverage, which  in  this  case was 
$10,500,000. Leticia decided to accept this settlement on the advice of her attorneys despite the fact that 
if  there had been more  insurance  coverage,  the  settlement value of  the case would have been much 
higher.    The  parties  agreed  in writing  at  the  settlement  conference  that  the  parties would  each  hire 
structured settlement brokers and they would cooperate with each other  in placing any annuities  the 
plaintiffs determined to be in their best interests and that no funds from the settlement would be placed 
into a QSF.  A broker claiming to represent both insurance companies has contacted our firm and informed 
us that we must use an insurer rated A+ or better.  Court approval of the settlement will be sought but, 
as is the custom in New Mexico, no ad litem is being appointed. 
After  discussions  between  the  plaintiff  and  defense  counsel  and  Leticia,  it  has  been  determined  to 
propose an allocation of the recovery amounts as follows: 
 
  Total Recovery                $10,500,000 
  Less Attorney Fees                   4,000,000 
  Less Case Expenses (approximate)                  100,000 
  Net Recovery                $   6,400,000 
 
  Allocation to Leticia              $  3,100,000 
  Subrogation & Other Liens (approximate)                800,000 
  Net Recovery to Leticia              $  2,300,000 
 
  Allocation to Jackson              $  3,050,000 

Subrogation & Other Liens (approximate)                950,000 
  Net Recovery to Jackson            $  2,200,000 
   
  Allocation to Marcie              $      250,000 

Subrogation & Other Liens (approximate)                             0 
  Net Recovery to Marcie             $      250,000 
 
Taxation of Settlement Proceeds: 
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The parties have agreed that all of  the settlement proceeds are being paid  for compensatory physical 
injury  claims  that  will  qualify  for  exclusion  from  Federal  Income  Taxes  under  IRC  §104(a)(2).    After 
reviewing the facts of the case and the pleadings and having been privy to much of the negotiations, in 
my professional  opinion all  of  the  settlement proceeds being paid  are excluded  from Federal  Income 
Taxes. 
 
Capacity and Capability Issues: 
 
Despite  suffering  a  closed  head  injury  and multiple  lacerations  on  her  head  and  face  and  continued 
occasional depression, double vision, headaches, and a loss of her peripheral vision, Leticia is not mentally 
impaired and is capable of making financial decisions for herself and her family.  However, when she must 
talk about financial matters, she always brings her sister, Marjorie, and relies on her counsel.  While she 
is  competent  and  surrounded  by  a  good  support  system,  Leticia  desires  to make  long‐term  financial 
decisions  that  would  not  be  frustrated  should  she  later  become  unable  to  make  her  own  financial 
decisions. 
 
Jackson is completely and permanently paralyzed below mid‐back; however, his injuries did not affect 
his mental capacity and he is a bright and capable boy.  Marcie was not physically injured in the wreck, 
but is seeing a therapist regularly dealing with PTSD‐related issues.  As minors, Jackson and Marcie must 
have assistance with their financial matters until they at least reach the age of majority. Further, we 
recommend that Jackson and Marcie have limited access to their money between the ages of 18 and 25, 
as large sums of money tend to dissipate quickly when given to individuals of those ages with no strings 
attached.  
 
Social Security Survivor’s Benefits: 
 
Social Security “Survivor’s” benefits are available to surviving spouses at any age, if the surviving spouse 
is caring for the insured worker’s child who is under age 16 or disabled. When the youngest child reaches 
16, the benefits to the surviving spouse stop and won’t resume until the surviving spouse reaches age 60.  
The period during which the surviving spouse doesn’t receive benefits from Social Security is called the 
blackout period. 
 
The insured worker’s unmarried children under 18 (19, if attending school full‐time through grade 12) are 
also eligible for survivor’s benefits.  A disabled child can get benefits at any age if he was disabled before 
age 22 and remains disabled.   A maximum family benefit applies and ranges from 150 to 188% of the 
deceased's primary insurance amount (PIA).  
 
MSP Compliance: 
 
At the time of settlement, Leticia had not applied for nor received Social Security Disability benefits (SSDI). 
Because Leticia was not on Medicare at the time of settlement, is not within 2.5 years of retirement age, 
and has not applied for SSDI and does not plan on applying for SSDI, our opinion is that there is no need 
to establish a Medicare Set Aside account or otherwise set aside funds from the settlement to protect 
Medicare’s interest moving forward.   
 
We, along with the family’s attorneys, felt that there was no need to pursue an MSA in order to comply 
with  the  MSP  statute.    However,  the  defendants,  due  to  the  size  of  the  settlement  and  lack  of 
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understanding about their obligations under the MSP statute, insisted on obtaining an opinion from a law 
firm assuring them that no MSA was necessary.  An MSA opinion letter was provided by the law firm of 
Tombs Maxwell LLP.  That opinion letter detailed the reasons that no Medicare Set Aside account was 
necessary in this case. 
 
Health Insurance: 
 
While Leticia, Marcie, and Jackson will all have future injury‐related medical care, in discussions with the 
family and her attorneys, the extent of the future care will be manageable.  The major surgeries and other 
acute care needed has already taken place and been accounted for in the liens that need to be repaid as 
part  of  the  settlement.    Leticia  has  applied  for  family  health  insurance  coverage  through  the  federal 
marketplace as provided by the Affordable Care Act (ACA).  The ACA coverage she will be able to secure 
for her family will cover their pre‐existing conditions.  While they will be able to obtain coverage, they will 
not qualify for subsidies due to the large amount of unearned income Leticia will be receiving.     
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SUMMARY OF GOALS 

 
Leticia expressed specific goals and objectives to include in her settlement plan. As we understand 
them, her goals can be summarized and prioritized as follows: 
 

 Sell the home in Carlsbad and purchase a home in El Paso.  Leticia desires to purchase within 
the next year a home in El Paso worth up to $300,000. At the same time, she desires to sell her 
current home in Carlsbad. The proceeds from the sale of the Carlsbad home will go towards the 
purchase of a home in El Paso.  

 

 Obtain health insurance for the family that will cover future medical expenses.  Leticia desires 
to secure affordable health insurance for her family that will help offset the cost of future 
medical care. 

 

 Not return to work until Marcella and Jackson are living independently. Leticia desires $75,000  
in today’s dollars to cover basic annual living expenses. As a practical matter, Jackson may never 
be independent, so she may never be able to return to work. Therefore, we continued this level 
of spending throughout her life. 

 

 Purchase a new vehicle every four to five years.  Leticia desires to purchase a new vehicle every 
four to five years, including modifications to make the vehicles accessible for Jackson. 

 

 Prepare an investment portfolio.  Leticia desires to create a solid investment plan that provides 
effective management of her assets and accounts. 

 

 Hire a personal assistant/caregiver.  Leticia desires to hire someone, or multiple individuals, 
who can work as a driver, personal assistant, caregiver for Jackson, etc.   

 

 Fund Marcella’s and Jackson’s college expenses.  Leticia desires to fund Marcella’s and 
Jackson’s education expenses for four years at the University of Texas El Paso, or anywhere else 
they decide to attend. 
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Leticia Garcia  
Unaudited Statement of Net Worth 

January 1, 2016 

Includes Allocation of Settlement Proceeds Not Yet Received (Leticia's Only) 

ASSETS      

Financial Assets      

Checking and Savings Accounts      

Carlsbad State Savings Bank   $           1,200      

Wells Fargo Checking Account                 2,309      

Total Checking & Savings Accounts     $           3,509    

Retirement Accounts      

Bill's 401k Plan                 3,989      

Leticia's Retirement Plan                    890      

Total Retirement Accounts     $           4,879    

Settlement Proceeds      

Berkshire Hathaway Annuity         1,000,000      

Settlement Trust         1,000,000      

Cash Account            300,000      

Total Notes Payable to J&E Tombs     $    2,300,000    

Personal Use Assets      

Carlsbad House              85,000      

2010 Nissan Sentra                 3,000      

Furn., Fixt., Jewelry, Pers'l Effects              10,000      

   $         98,000    

TOTAL ASSETS      $   2,406,388  

     

LIABILITIES      

Car Loan (Carlsbad Federal)     $           1,100    

Visa Credit Card                   3,890    

Mortgage on Carlsbad Residence                12,748    

TOTAL LIABILITIES      $         17,738  

     

NET WORTH      $   2,388,650  
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 Leticia Garcia    
 Unaudited Statement of Projected Cash Flows   

 Monthly, 2016   

 MONTHLY INFLOWS       

 Structured Settlement Monthly Payment     $         3,700      

 Distribution from Trust                2,750      

 Social Sec. Survivor Benefits (includes kids ‐ will vary)                4,194      

 TOTAL MONTHLY INFLOWS      $       10,644    

      

 MONTHLY OUTFLOWS       

 Taxes       

 Federal Income Taxes                   50       

 State Income Taxes (NM until year after move)                   10       

 Real Estate Taxes (After move to El Paso, $300K)                 720       

 Total Taxes     $           780      

 Insurance       

 Health Ins              1,210       

 Homeowners Insurance                 167       

 Auto Ins                 210       

 Total Insurance     $        1,587      

 Medical Expenses       

 Respite Care                300       

 Domestic Employee (Driver, Maid, & Nurse Asst)                800       

 Total Medical Insurance     $        1,100      

 Other Expenses       

 Groceries                 750       

 Meals Out                  250       

 Jackson's Homeschool Curriculum                 300       

 Utilities                 700       

 Travel                 500       

 Entertainment                 200       

 Miscellaneous                 500       

 Total Other Expenses     $       3,200      

 TOTAL MONTHLY OUTFLOWS     $         6,667    

      

 PROJECTED MONTHLY SURPLUS     $         3,977    
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SETTLEMENT PLANNING RECOMMENDATIONS 
Prepared for 

 
 

Leticia Garcia 
 

February 23, 2016 

 
 
This summary is intended to give you a quick overview of the more detailed analysis we 
prepared for you.  It is based on your current financial situation, your settlement and the 
information you provided to us. Please review the detailed reports within this settlement 
plan and the Appendices for specific rates of return, calculations, tax implications and 
other assumptions. Sections included in our analysis for which we provide 
recommendations are: 

 

 RECOMMENDED ALLOCATION OF SETTLEMENT PROCEEDS 

 CASH MANAGEMENT/EMERGENCY RESERVES 

 ASSET ALLOCATION & INVESTMENTS 

 RETIREMENT PLANNING 

 GENERAL RISK MANAGEMENT 

 ESTATE PLANNING 
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RECOMMENDED ALLOCATION OF SETTLEMENT PROCEEDS 
 
 
 
Net Proceeds 
$3,100,000 of the total settlement is being allocated to your claims and after fees, costs 
and repayment of liens, you are expected to net approximately $2,300,000. We have 
attempted to summarize the allocation you have chosen in our discussions which we used 
throughout this analysis. 
 
Allocation of Net proceeds 
 

 $1,000,000 to your Berkshire Hathaway Structured Settlement Annuity (Life & 30)  
 $1,000,000 to National Advisors Trust Company to fund your trust 
 $300,000 to a cash account (to use as explained below) 

 
 

Leticia Garcia  
Upfront Spending Needs 

Paid After Settlement is Disbursed 

UPFRONT SPENDING NEEDS 

House in El Paso 

Purchase Price  $ 300,000  

Payoff Mortgage in Carlsbad        12,748  

Proceeds from Carlsbad House (less closing costs)        77,750  

$ 234,998  

Paying Off Consumer Debt 

Car Loan (Carlsbad Federal)  1,100 

Visa Credit Card         3,890  

 $     4,990  

Purchases of Other Items 

Furniture and Fixtures (about $30,000 from trust)  ‐ 

Wheelchair Accessibility Added to House       20,000 

Wheelchair Accessible Van        40,000  

 $   60,000  

TOTAL UPFRONT SPENDING NEEDS  $ 299,988  
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CASH MANAGEMENT/EMERGENCY RESERVES 
 
 
 
Cash Flows 
Before the accident you and Bill were able to avoid excessive consumer debt and save a 
little for retirement. As you prepare for and enter the post-settlement phase of your life, 
new challenges will arise especially as you transition to drawing your living from your 
investments, structured settlement annuity, and social security. We prepared this 
settlement plan without considering any future earnings from your own future 
employment just to be conservative in case you decide to remain at home full-time for the 
rest of your life.  Of course, outside employment would enhance this picture if the money 
you make offsets any extra care costs you would incur with your kids. 
 
Cash Reserves/Emergency Fund 
As you may know, having a sufficient level of readily available assets for emergencies is 
essential to safeguarding your future cash flow and reaching your life goals. In addition, 
we have found that many clients experience a greater “peace of mind” from knowing they 
have an emergency fund available should an emergency occur. We will keep an amount 
of at least $25,000 in your trust allocated to assets that are much more liquid than the rest 
of your portfolio. While the returns on liquid investments are generally less attractive 
than other investments, having the cash available for emergency use will help you avoid 
drawing on other investments, which may not be readily available at a fair price. This is 
insurance, not an investment. It is there to help you efficiently get through tough times 
and surprises that may arise. 
 
Mortgage 
As your mortgage on the Carlsbad house is relatively low in comparison to the value of 
the house, we commend the hard work it took to achieve this. The remaining mortgage 
will be repaid immediately from the settlement proceeds. Your plan to buy a new house 
in El Paso after you sell the Carlsbad house seems wise. We will keep an amount liquid 
for you to buy a house in El Paso for about $300,000 when your family is ready to move. 
 
Credit Report & Credit Score Analysis 
Given today’s concerns with inaccurate credit information and vulnerabilities to identity 
theft, we recommend checking your credit reports on at least an annual basis. To obtain 
free copies of your credit reports go the www.annualcreditreport.com. At this site you 
will be able to request copies of your credit reports from each of the three main credit 
bureaus once per year. We also recommend obtaining your FICO credit score at least six 
months before financing any large items such as another home or car, as this is typically 
the primary factor lenders use to determine the interest rate charged on your loans. Please 
consult with us when needing information on how to improve your credit score. 
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ASSET ALLOCATION & INVESTMENTS 
 
 
OBJECTIVE: 
 
Position your assets to efficiently maximize the return on your investments and 
reasonably manage their underlying volatility based on your risk tolerance, time horizon 
and financial objectives. The Amicus asset allocation models were created using Mean 
Variance Optimization (MVO) and offer the potential for an efficient level of growth, 
while limiting overall volatility.  
 
RECOMMENDATION: 
 
Risk Tolerance Assessment 
The assessment of your financial risk tolerance, risk preference and risk capacity are 
extremely important factors to consider when building a comprehensive plan. The 
amount of volatility (risk) you are willing and able to take in the short-run will directly 
affect your long-term investment rate of return. In turn, the long-term investment rate of 
return will directly affect what future goals you will be able to meet. Considering our 
previous conversations, your risk tolerance questionnaire, your disposable income, cash 
reserves, settlement allocation, Social Security benefits, your future goals, and the 
timeline of your goals, we feel a “Moderate Income” asset allocation is most appropriate.  
 
Long-term Portfolio Allocation 
We recommend allocating your current investments according to the Amicus Moderate 
income asset allocation model (Approximately 37% equities, 51% fixed income and 12% 
real estate). This model will be applied to your overall accounts included within your 
long-term investment portfolio. However, these accounts should be considered part of 
your whole portfolio and should not be viewed in isolation from one another when 
applying the asset allocation model. At regular time intervals and/or as major changes 
occur in your lives, we recommend revisiting this allocation to determine if any 
adjustments are needed.  
 
Please keep in mind that you are invested for the long-term. As we discussed, your 
portfolio will undoubtedly experience ups and downs. Also, please remember that your 
investments will be broadly diversified and temporary downward swings in the account 
value are common and to be expected. It is part of our human nature to follow our 
emotions and buy when the stock market is doing well and sell when the stock market is 
doing poorly. However, making investment decisions based on emotion often does not 
work out well. It is wise to make investment decisions when times are calm and you can 
think clearly. Then rely on those clearly thought-out decisions when negative emotions 
and fears are running high.  
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As the stock market goes through the ups and downs of the business cycle, our emotions 
follow the same cycle. While there are no true guarantees when it comes to investing, 
applying wisdom and prudence will greatly increase your financial success. 
 
Our overall investment strategy set out in the Investment Policy Statement  (“IPS”) uses 
these market cycles to fairly consistently help your investments do well over long periods 
of time by buying more of each asset class when the value is low and sell some of each 
asset class when its value is high in comparison to the other investments within your 
portfolio. We also seek to use these cycles to replenish your allocation to cash from time 
to time.  So as markets and your investment values go up and down over the years, try to 
remember that these cycles, which can be a little stressful in the short term, can actually 
be helpful over long periods of time.  

 
Dissipation Risk 
Dissipation risk is the risk of spending too much now and thus endangering your long-
term financial plan. To help control this risk, you made the wise decision to put most of 
your settlement into a trust and a structured settlement annuity.  The trust allows some 
flexibility to withdraw more than is recommended. I caution you against withdrawing 
more than the amounts illustrated in the plan. In general, these amounts will be 
automatically deposited into your checking account on the first day of each month.
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INSURANCE AND RISK MANAGEMENT 
 
 
OBJECTIVE: 
 
Risk Management is a critical, yet often overlooked, component of a financial plan. 
Without risk management, it is likely that unanticipated losses would substantially hinder 
your goal-attainment. Our objective is to help you manage your risks efficiently to 
maximize the probability of achieving your goals. 
 

 We help you set a retention limit. This retention limit is the amount of risk 
measured in money that you can retain (afford to lose) per risk without causing 
undue financial hardship.  

 In general, we recommend purchasing insurance policies that will adequately 
insure risks that exceed your retention limit. 

 We recommend choosing insurance companies offering the lowest premiums 
while still meeting our standards of financial strength and customer service.  

 We recommend you consult with us before acquiring new insurance policies. 
 
RECOMMENDATIONS: 
 
Retention Limit 
We recommend setting your retention amount at $4,000. This means you should 
insure as many risks as are reasonable that are likely to cost more than this amount. Thus, 
the deductibles on your insurance policies should be raised to $4,000 or as high as 
possible without exceeding this amount. Increasing the deductibles on your insurance 
policies will decrease the amount you pay in premiums. 
   
Umbrella Policy 
Umbrella liability policies provide liability protection above what is offered from your 
auto and homeowner’s policies and also cover you for most types of non-work related 
liability. This type of policy does require you to maintain certain liability levels on your 
underlying insurance policies (i.e. homeowner’s and auto policies), but is relatively 
inexpensive. We strongly recommend purchasing an Umbrella Liability Policy with 
coverage of at least $2,000,000. We will help you discuss this with your insurance agent 
at our next meeting. 
 
Homeowner’s Insurance 
We recommend you maintain your homeowner’s liability insurance coverage to coincide 
with the limits required by the umbrella policy.  The amount of coverage for Section A of 
your homeowner’s insurance policy should be reevaluated periodically to ensure it keeps 
pace with the increase in the value of your home. In addition, we recommend increasing 
your deductible to $4,000 or to as high of an amount as possible without exceeding your 
$4,000 retention limit. Increasing your deductible should lower your annual premium. 
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Auto Insurance 
We recommend maintaining “collision” and “other than collision” coverage on your new 
vehicle as soon as you buy it because its value exceeds your retention limit of $4,000. We 
recommend increasing or maintaining your automobile insurance limits to the amount 
required by your umbrella insurance policy. 
 
Disability Insurance 
The objective of disability insurance is to replace your income if you become unable to 
work and earn a living. As you are not working outside the home, you do not need this 
right now. However, if you do return to the work-force, we should put this in place as 
soon as possible. 
 
Life Insurance 
You have indicated that you would like your sister, Marjorie, to raise and care for your 
children if you become unable to do so due to your death.  I have run an analysis to 
determine whether life insurance is needed on your life to alleviate the financial burden 
this could cause. Since your annuity is guaranteed for 30 years, your trust will be funded 
with $1,000,000, and the large portion of the settlement allocated to your kids, I do not 
believe that you need to purchase life insurance at this time.  Due to the extent of your 
injuries, it would likely be very expensive anyway. 
 
Long-term Care Insurance 
We are concerned with this need for you. The average annual cost of a private nursing 
home room in Texas is a little over $60,000, while the average annual cost of a private 
room in an assisted living facility in Texas is about $40,000. I worry that if you became 
unable to take care of yourself due to a sickness or injury that the cost of taking care of 
you while at the same time incurring the cost of paying someone to care for the kids, this 
could devastate this plan. However, due to the extent of your injuries, I’m afraid that 
coverage would be very expensive or even unobtainable for you. I have contacted the 
underwriting specialists at two firms and discussed your situation and both of them 
informed me that your coverage would be very expensive. I want to discuss this further 
with you because I believe the coverage is needed but may be prohibitively expensive 
and difficult to get. 
 
 



 

- 15 - 
COMPREHENSIVE SETTLEMENT PLAN FOR LETICIA GARCIA 

AMICUS FINANCIAL ADVISORS, LLC 
 

ESTATE PLANNING 
 
 
Estate Planning is a crucial component of your settlement plan. A well thought out estate plan 
helps you attain your goals even in your absence (mental or physical). By having certain 
documents in place and up-to-date, you can have peace of mind knowing your wishes will be 
carried out and your family will be looked after. You should each have the following documents 
in place and updated as soon as possible. Therefore, I would like to set an appointment with a 
lawyer in our firm as soon as possible. 
 

 Will 
 Power of Attorney for Property 
 Directive to Physicians 
 Power of Attorney for Healthcare 
 Declaration of Guardianship 

 
Congress has increased the estate tax credit equivalent to 5.45MM/spouse for 2016. Therefore, 
we do not expect you to have to plan for estate taxes even after receiving this large settlement. 
However, we will need to monitor your wealth in relation to the developments in estate tax law. 
 
Please note that you should also always consult with a qualified attorney regarding any estate 
planning issues or techniques. And remember to review or update the documents in conjunction 
with life events such as births, deaths, major purchases, and as your wealth increases. 
 
Finally, a thorough review of the beneficiary designations on your structured settlement annuity, 
retirement accounts, and life insurance policies should be done periodically as these designations 
pass outside of probate and not under your will.  
 
For Jackson’s structured settlement annuity, we recommend that it include a commutation rider. 
If Jackson dies during the guaranteed period of the annuity, the commutation rider commutes the 
value of the remaining guaranteed payments into a single lump sum payment. This lump sum 
payment can be used to provide cash to distribute to Jackson’s heirs and to pay estate 
administration costs. Likewise, if the structured settlement pays into Jackson’s trust, and his trust 
had been triggered into a special needs trust, the commuted lump sum could be used to repay 
Medicaid expenses. The option to include a commutation rider must be selected at the time the 
settlement is finalized. 
 
We will work with you in the next few weeks to get these important documents planned, drafted 
and executed. Your attorneys have already advanced the expense of doing this work to us from 
your settlement funds at your request in our meeting on January 4, 2016. 



IMPLEMENTATION CHECKLIST 
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0  Cash Flow and Wealth Management    

1  Roll your retirement plan and Bill's 401(k) into your Traditional IRA at Schwab  ☐  
2  Choose an annuity payout  ☐ 
3  Invest your long‐term investment portfolio according to the Amicus Moderate  

asset allocation model. 
☐ 

4  Set up a recurring transfer from your checking accounts to your local bank 
account to build an emergency fund. 

☐ 

###  Risk Management and Insurance    
5  Set your retention limit for risk management purposes at $4,000. Some 

insurance deductibles should be increased as high as the company will allow 
without exceeding this limit.  

☐ 

6  Purchase an umbrella insurance policy with coverage of at least $1,000,000.  ☐ 
7  Find a home in El Paso  ☐ 
8  Ensure that your new home is insured for its full replacement cost (Section A 

coverage). 
☐ 

9  Provide a statement for your current life insurance policy. ‐ We'll review the 
policy. 

☐ 

10  Maintain collision and comprehensive coverage on you vehicles until their 
values no longer exceed your retention limit of $4,000. 

☐ 

11  Transfer the risk of long‐term care expenses (LTC) to an insurance company by 
purchasing  a LTC policy. 

☐ 

12  Transfer the risk of long‐term care expenses (LTC) to an insurance company by 
purchasing  a LTC policy. 

☐ 

###  Estate Planning    
13  Update your wills and other estate planning documents as your situation 

changes. i.e. after births, deaths, divorce, large purchases, significant tax‐law 
changes, or other major events. 

☐ 

14  Periodically check your beneficiary designations on any retirement plans or life 
insurance policies as these take precedence over your wills. 

☐ 
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Settlement Planning Projections and Analysis
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Overview

Current Scenario

Retirement

Retirement Age

32 in 2016Leticia

Planning Age

92 in 2076Leticia

Goals

Needs

$75,000
Retirement - Living Expense
Retired

$28,771
4

2025

College - Marcella
Years of School
Start Year

$55,000
2016

Special Needs Van - Initial
Starting

$17,738
2016

Pay off debt
Starting

$20,000
2016

1
1

Wheelchair Accessibility - house
Starting
Years between occurrences
Number of occurrences

$300,000
2016

El Paso Home
Starting

$40,000
2021

5
End of Leticia's plan

Trade-in Special Needs Van
Starting
Years between occurrences
Ending

$5,562,822Total Spending for Life of Plan

Savings

$0Total Savings This Year

Goals for Leticia Garcia
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Overview

Goals for Leticia Garcia

Current Scenario

Portfolios

CurrentAllocation Before Retirement

0%Percent Stock

0.04%Total Return

0.02%Standard Deviation

2%Great Recession Return 11/07 - 2/09

7%Bond Bear Market Return 7/79 - 2/80

CurrentAllocation During Retirement

0%Percent Stock

0.04%Total Return

0.02%Standard Deviation

2%Great Recession Return 11/07 - 2/09

7%Bond Bear Market Return 7/79 - 2/80

3.00%Inflation

Investments

$1,304,879Total Investment Portfolio

$1,304,879Total Investment Assets

Social Security

CurrentSocial Security Strategy

App. A - 3



Overview

Goals for Leticia Garcia

Current Scenario

Leticia

NormalFiling Method

67Age to File Application

67Age Retirement Benefits Begin

$29,700First Year Benefit

App. A - 4



Overview

This is your Net Worth Summary as of 01/14/2016. Your Net Worth is the difference between what you own (your Assets) and what you
owe (your Liabilities). To get an accurate Net Worth statement, make certain you have entered all of your Assets and Liabilities.

+ $103,000Other Assets

Investment Assets $1,308,388

Total Liabilities $17,738

Net Worth $1,393,650

$1,411,388Total Assets

-

Description Total

Investment Assets

Employer Retirement Plans $3,989

Individual Retirement Accounts $890

Taxable and/or Tax-Free Accounts $1,303,509

Total Investment Assets: $1,308,388

Other Assets

Home and Personal Assets $103,000

Total Other Assets: $103,000

Liabilities

Personal Real Estate Loan: $12,748

Vehicle Loan: $1,100

Other Personal Debt: $3,890

Total Liabilities: $17,738

Net Worth: $1,393,650

Net Worth for Leticia Garcia
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Overview

Net Worth for Leticia Garcia

Description TotalJointLeticia

Investment Assets

Employer Retirement Plans

Inherited 401(k) - Bill $3,989$3,989

Individual Retirement Accounts

Leticia IRA $890$890

Taxable and/or Tax-Free Accounts

Carlsbad State Savings Bank $1,200$1,200

Cash Account $300,000$300,000

Settlement Trust $1,000,000$1,000,000

Wells Fargo Checking $2,309$2,309

Total Investment Assets: $1,308,388$1,308,388 $0

Other Assets

Home and Personal Assets

2010 Nissan Sentra $3,000$3,000

Carlsbad House $100,000$100,000

Total Other Assets: $103,000$103,000 $0

Liabilities

Personal Real Estate Loan:

Carlsbad Home Mortgage $12,748$12,748

Vehicle Loan:

Loan - Nissan Sentra $1,100$1,100

Other Personal Debt:

Leticia Credit Cards $3,890$3,890

Total Liabilities: $17,738$17,738 $0

Net Worth: $1,393,650
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Overview

The Risk-Based Portfolio was selected from this list of Portfolios, based upon the risk assessment.  The Target Band is comprised of the
portfolio(s) that could be appropriate for you, based upon the Risk-Based Portfolio indicated.  The Target Portfolio was selected by you.  The
Average Real Return is equal to the Average Total Return minus the inflation rate of 3.00%.  Refer to the Standard Deviation column in the
chart below to compare the relative risk of your Current Portfolio to the Target Portfolio.

Risk
Based

Target
Band

Name TotalStock RealCurrent

Average Return

Standard
Deviation

BondCash Alternative

Current 0.04%0% -2.96% 0.02%0%100% 0%

Conservative - Cap. Preservation 6.41%5% 3.41% 5.02%84%6% 5%

Conservative 7.11%16% 4.11% 5.56%74%2% 8%

Conservative - Income 7.36%21% 4.36% 6.20%67%4% 8%

Moderate - Income 7.70%29% 4.70% 6.95%60%3% 8%

Moderate 8.30%40% 5.30% 8.48%48%2% 10%

Moderate Aggressive 1 8.61%48% 5.61% 9.61%40%2% 10%

Moderate Aggressive 2 9.00%58% 6.00% 11.14%30%2% 10%

Aggressive 1 9.42%66% 6.42% 12.55%20%2% 12%

Aggresive 2 9.66%75% 6.66% 13.95%11%2% 12%

Aggressive - Equity Growth 10.00%81% 7.00% 15.12%3%2% 14%

Target Band for Leticia Garcia
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Overview

Social Security

Description Value Assign to Goal

Social Security Leticia will file a normal application at age 67.
She will receive $29,700 in widower benefits at age 60.

Fund All Goals

Retirement Income

Description Value Assign to GoalOwner Inflate?

Survivor Benefit - first 7 yrs Leticia $50,330 from 2016 to 2022 Fund All GoalsYes at 3.00%

Survivor Benefit year 8 Leticia $30,048 from 2023 to 2023 Fund All GoalsYes at 3.00%

Survivor Benefit year 9 Leticia $20,633 from 2024 to 2024 Fund All GoalsYes at 3.00%

Survivor Benefit Year 10 Leticia $10,626 from 2025 to 2025 Fund All GoalsYes at 3.00%

Structured Settlement Income Leticia $44,400 from 2015 to End
of Leticia's Plan (Minimum
30 years)

Fund All GoalsNo

Retirement Income Sources for Leticia Garcia
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Results

60%

Bad Timing

60%

 Average Return

Unfortunately, because FUTURE RETURNS ARE UNPREDICTABLE, there isn't one simple answer.
We'll consider 3 different answers: Average Returns, Bad Timing, and Probability of Success.

Estimated % of Goal Funded Start with Average Returns

• Assume Average Return each year

• % equals portion of Goals funded - not
probability

 Test for Bad Timing

• Assume average returns overall, but with
2 bad year(s) starting at Leticia's retirement.

• % equals portion of Goals funded - not
probability

Likelihood of Funding All Goals

 Calculate Probability of Success

• Monte Carlo analysis simulates thousands of possible return sequences

What is the likelihood you can Fund All Your Goals?

• % equals Probability of Success

Are you in your Confidence Zone?

• Your Probability of Success should be high enough to make you feel
confident about the future without sacrificing too much today.

You have a simple question. Can I reach my Goals?

App. A - 9



Results

Results Current Scenario Recommended Scenario

Average Return Bad Timing

100% 100%Estimated % of Goals Funded

Likelihood of Funding All Goals

Your Confidence Zone: 60% - 90%

Current Scenario Moderate Aggressive Changes In Value

Retirement

Retirement Age

32 in 201632 in 2016Leticia

Planning Age

92 in 207692 in 2076Leticia
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Results

Current Scenario Moderate Aggressive Changes In Value

Goals

Needs

$75,000$75,000
Retirement - Living Expense
Retired

$28,771
4

2025

$28,771
4

2025

College - Marcella
Years of School
Start Year

$55,000
2016

$55,000
2016

Special Needs Van - Initial
Starting

$17,738
2016

$17,738
2016

Pay off debt
Starting

$20,000
2016

1
1

$20,000
2016

1
1

Wheelchair Accessibility - house
Starting
Years between occurrences
Number of occurrences

$300,000
2016

$300,000
2016

El Paso Home
Starting

$40,000
2021

5
End of Leticia's plan

$40,000
2021

5
End of Leticia's plan

Trade-in Special Needs Van
Starting
Years between occurrences
Ending

$5,562,822$5,562,822Total Spending for Life of Plan

Savings

$0$0Total Savings This Year
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Results

Current Scenario Moderate Aggressive Changes In Value

Portfolios

48% More StockModerate Aggressive 1CurrentAllocation Before Retirement

48%0%Percent Stock

8.61%0.04%Total Return

9.61%0.02%Standard Deviation

-20%2%Great Recession Return 11/07 - 2/09

6%7%Bond Bear Market Return 7/79 - 2/80

48% More StockModerate Aggressive 1CurrentAllocation During Retirement

48%0%Percent Stock

8.61%0.04%Total Return

9.61%0.02%Standard Deviation

-20%2%Great Recession Return 11/07 - 2/09

6%7%Bond Bear Market Return 7/79 - 2/80

3.00%3.00%Inflation

Investments

$1,304,879$1,304,879Total Investment Portfolio

$1,304,879$1,304,879Total Investment Assets

Social Security

CurrentCurrentSocial Security Strategy

Leticia

NormalNormalFiling Method

6767Age to File Application

6767Age Retirement Benefits Begin

$29,700$29,700First Year Benefit
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Stress Tests

 Likelihood of Reaching Goals After Loss of 20% - Using All Assets to Fund Goals by Importance

Needs Only

Goals

Needs

10 - Retirement - Living Expense

9 - College - Marcella

9 - Special Needs Van - Initial

9 - Pay off debt

9 - Wheelchair Accessibility - house

8 - El Paso Home

8 - Trade-in Special Needs Van

This test assumes your investment allocation matches the Moderate Aggressive 1 portfolio. If your investments suffered a loss of 20% this year, your portfolio value
would be reduced by $260,976. This is the approximate loss sustained by a portfolio with a similar percentage of stocks, bonds, cash, and alternative during the
Great Recession, which lasted from November 2007 through February 2009. These results show the likelihood you would be able to fund your Needs, Wants and
Wishes after experiencing this loss.

Bear Market Test for Recommended Scenario
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Inside The Numbers

• Average Return assumes you receive 8.61% every year before Retirement and 8.61% every year during Retirement.
• This is a good starting point, since it's the calculation method that people find most familiar.
• It provides a good base result for comparison to Bad Timing - a high End of Plan value can help protect against bad returns at retirement.

 Return Assumption

Average Return for Entire Plan:
8.61%

 % of All Goals Funded

100%

Start with Average Return - Recommended Scenario
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Inside The Numbers

• Bad Timing assumes you get the same Average Return over the entire Plan but with 2 year(s) of bad returns at Leticia's retirement.
• This illustrates that it's not only the Average Return that matters - the sequence of returns can make a big difference in your results.
• Usually, the worst time to get bad returns is just before or after you retire. That's just bad timing.

 Return Assumption

Average Return for Entire Plan:
8.61%

Year(s) of Bad Returns:
2016 : -10.60%
2017 : -1.00%

 % of All Goals Funded

100%

See What Happens if you Experience Bad Timing - Recommended Scenario
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Inside The Numbers

• The graph below shows the results for all 1000 Monte Carlo Trials.
• The Probability of Success meter displays the percentage of trials that were successful in funding all of your goals.
• We identify the Confidence Zone as a probability of Success between 60% and 90%.

Simulation Equivalent to 10,000
Trials

Final Result

(60% - 90%)

In the table below, the Best, 25th percentile, 50th percentile, 75th percentile, and Worst
trials are ranked based on the End of Plan Value. For each trial displayed, the corresponding
portfolio value is illustrated for specific years of the plan. These years serve as checkpoints
to illustrate how the portfolio might perform over the life of the plan.

Although the graph and table help illustrate a general range of results you may expect,
neither of them reflect the Final Results, your Probability of Success.

Trials Year 5 Year 10 Year 15 Year 20 Year 25 End of Plan Year Money Goes to $0

Best $2,057,481 $3,522,716 $4,596,235 $7,926,944 $12,335,480 $521,568,913

25th $1,479,905 $2,425,528 $3,838,504 $5,330,279 $6,860,509 $145,559,068

50th $1,311,481 $1,835,519 $3,285,547 $3,942,066 $4,719,448 $82,331,498

75th $1,559,956 $2,156,590 $2,917,461 $3,023,834 $5,034,831 $38,867,924

Worst $1,507,853 $1,636,062 $1,775,439 $1,197,595 $957,039 $0 2049

Calculate the Probability of Success - Recommended Scenario
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Inside The Numbers

Goals

Estimated % of Goal Funded

Moderate Aggressive

Average Return Bad Timing

Needs

100% 100%10 Retirement

100% 100%9 College - Marcella

100% 100%9 Special Needs Van - Initial

100% 100%9 Pay off debt

100% 100%9 Wheelchair Accessibility - house

100% 100%8 El Paso Home

100% 100%8 Trade-in Special Needs Van

$6,439

$39,075

Current dollars (in thousands) :

Future dollars (in thousands) :

Safety Margin (Value at End of Plan)

$5,505

$33,408

Your Confidence Zone: 60% - 90%

Likelihood of Funding All GoalsMonte Carlo Results

Total Spending : $5,562,822

Results Summary
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Stress Tests

Method(s) Bad Timing
  Program Estimate
  Years of bad returns:
    2016: -10.60%
    2017: -1.00%

False 0

Funding Order

Assets - Ignore Earmarks No False 1

Retirement Income - Ignore Earmarks No False 1

Hypothetical Average Rate of Return

Before retirement portfolio set : Amicus False 1

 Portfolio : Mod Agg 1 False 1

  Total Return : 8.61% False 1

  Standard Deviation : 9.61% False 1

  Total Return Adjustment : 0.00% False 1

  Adjusted Real Return : 5.61% False 1

After retirement portfolio set : Amicus False 1

 Portfolio : Mod Agg 1 False 1

  Total Return : 8.61% False 1

  Standard Deviation : 9.61% False 1

  Total Return Adjustment : 0.00% False 1

  Adjusted Real Return : 5.61% False 1

Base inflation rate : 3.00% False 1
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Tax-Free Options

Before Retirement True 1

Reallocate a portion of bonds to tax-free: No False 1

Percent of bond allocation to treat as tax-free: 0.00% False 1

After Retirement True 1

Reallocate a portion of bonds to tax-free: No False 1

Percent of bond allocation to treat as tax-free: 0.00% False 1
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Goals

Living Expense True 1

Retirement Age True 1

  Leticia 32 False 1

Planning Age True 1

  Leticia 92 False 1

  Living expense : $75,000 False 1

College - Marcella True 1

  Year : 2025 False 1

  Years of Education : 4 False 1

  Annual Cost : $28,771 False 1

Special Needs Van - Initial True 1

  Year : 2016 False 1

  Cost : $55,000 False 1

Pay off debt True 1

  Year : 2016 False 1

  Cost : $17,738 False 1

Wheelchair Accessibility - house True 1

  Year : 2016 False 1

  Cost : $20,000 False 1

  Is recurring : No False 1

  Years between occurrences : 1 False 1

  Number of occurrences : 1 False 1

El Paso Home True 1

  Year : 2016 False 1

  Cost : $300,000 False 1

Trade-in Special Needs Van True 1

  Year : 2021 False 1
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Goals

  Cost : $40,000 False 1

  Is recurring : Yes False 1

  Years between occurrences : 5 False 1

This goal will end at End of Leticia's plan. False 1
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Retirement Income

Survivor Benefit - first 7 yrs (Leticia) True 1

Annual Income : $50,330 False 1

Start Year : 2016 False 1

Select when income will end : Select Your Own Year False 1

Year to end retirement income : 2022 False 1

Survivor Benefit : 0% False 1

Survivor Benefit year 8 (Leticia) True 1

Annual Income : $30,048 False 1

Start Year : 2023 False 1

Select when income will end : Select Your Own Year False 1

Year to end retirement income : 2023 False 1

Survivor Benefit : 0% False 1

Survivor Benefit year 9 (Leticia) True 1

Annual Income : $20,633 False 1

Start Year : 2024 False 1

Select when income will end : Select Your Own Year False 1

Year to end retirement income : 2024 False 1

Survivor Benefit : 0% False 1

Survivor Benefit Year 10 (Leticia) True 1

Annual Income : $10,626 False 1

Start Year : 2025 False 1

Select when income will end : Select Your Own Year False 1

Year to end retirement income : 2025 False 1

Survivor Benefit : 0% False 1

Structured Settlement Income (Leticia) True 1

Annual Income : $44,400 False 1

Start Year : 2015 False 1
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Inside The Numbers

Results Summary

Key Assumptions Moderate Aggressive

Retirement Income

Social Security True 1

Select Social Security Strategy Current False 1

Leticia True 1

  Filing Method : Normal False 1

  Age to File Application : 67 False 1

  Age Retirement Benefits begin : 67 False 1

  First Year Benefit : $29,700 False 1

Reduce Benefits By : 0% False 1

Extra Savings by Tax Category

Qualified $0 False 1

Roth $0 False 1

Tax-Deferred $0 False 1

Taxable $0 False 1

Other Assets

Carlsbad House True 1

Include in Plan : Yes False 1

When received : 2016 False 1

Amount of cash received : $90,000 False 1

Tax Options

Include Tax Penalties : Yes False 1

Change Tax Rate? No False 1

Year To Change : False 1

Change Tax Rate by this % (+ or -) : 0.00% False 1

App. A - 23



Executive Summary

Reaching Your Goals Status

 Net Worth

$1,411,388Assets

$17,738Liabilities

$1,393,650Net Worth

Results

If you implement the following suggestions, there is a 73% likelihood of funding all of the Financial Goals in your Plan.

App. A - 24



Executive Summary

Goals

Maintain your Total Goal Spending at $5,562,822

Leticia retires at age 32, in the year 2016.

Goal Amount Changes

Needs

10 Retirement - Living Expense

Retired $75,000

9 College - Marcella $28,771

Years of School 4

Start Year 2025

9 Special Needs Van - Initial $55,000

Starting 2016

9 Pay off debt $17,738

Starting 2016

9 Wheelchair Accessibility - house $20,000

Starting 2016

Years between occurrences 1

Number of occurrences 1

8 El Paso Home $300,000

Starting 2016

8 Trade-in Special Needs Van $40,000

Starting 2021

Years between occurrences 5

Ending End of Leticia's plan
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Executive Summary

Save and Invest Status

Invest

Your Portfolio should be re-allocated Changes Required to match Moderate Aggressive 1

Investment Portfolio Asset Allocation

Current Moderate Aggressive 1

Asset Class Increase By Decrease By

-$1,278,781Cash Equivalent

$260,976Short Term Bonds

$208,781Intermediate Term Bonds

$52,195Long Term Bonds

$195,732Large Cap Value Stocks

$156,585Large Cap Growth Stocks

$78,293Mid Cap Stocks

$65,244Small Cap Stocks

$104,390International Developed Stocks

$26,098Emerging Stocks

$130,488Domestic Real Estate

$1,278,781 -$1,278,781Total :

StatusSocial Security

Personal Information

Your Full Retirement Age (FRA) is the age that you would receive 100% of your Primary Insurance Amount (PIA). Depending on the year you were born, your FRA is between 65-67 
years old. Taking benefits before or after your FRA will decrease or increase the amount you receive, respectively.

Leticia's FRA is 67 and 0 months in 2051.

Your Primary Insurance Amount (PIA) is the benefit you would receive if you began benefits at your Full Retirement Age (FRA). It is calculated from the earnings on which you paid Social 
Security taxes, throughout your life.

Leticia's estimated annual PIA is $0

Leticia has a widow(er) benefit of $29,700 per year.

Strategy Information
Leticia files a normal application at 67 in 2051.
Using this strategy, your household's total lifetime benefits would be $980,100 in today's dollars
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What If Worksheet

This Worksheet allows you to analyze and compare the results of one or more scenarios that you created by varying the Plan assumptions.

Goals

Estimated % of Goal Funded

Moderate Aggressive Moderate Income

Average Return Bad Timing Average Return Bad Timing

Needs 100% 100% 100% 100%

10 Retirement

9 College - Marcella

9 Special Needs Van - Initial

9 Pay off debt

9 Wheelchair Accessibility - house

8 El Paso Home

8 Trade-in Special Needs Van

$6,439

$39,075

Current dollars (in thousands) :

Future dollars (in thousands) :

$2,164

$13,135

Safety Margin (Value at End of Plan)

$5,505

$33,408

$1,617

$9,810

Your Confidence Zone: 60% - 90%

Likelihood of Funding All GoalsMonte Carlo Results

Total Spending : $5,562,822 $5,562,822

Indicates different data between the Scenario in the first column and the Scenario in any other column.
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What If Worksheet

Key Assumptions Moderate Aggressive Moderate Income

Stress Tests

Method(s) Bad Timing
  Program Estimate
  Years of bad returns:
    2016: -10.60%
    2017: -1.00%

Bad Timing
  Program Estimate
  Years of bad returns:
    2016: -6.21%
    2017: 0.75%

False 0

Funding Order

Assets - Ignore Earmarks No No False 1

Retirement Income - Ignore Earmarks No No False 1

Hypothetical Average Rate of Return

Before retirement portfolio set : Amicus Amicus False 1

 Portfolio : Mod Agg 1 Mod Inc False 1

  Total Return : 8.61% 7.70% False 1

  Standard Deviation : 9.61% 6.95% False 1

  Total Return Adjustment : 0.00% 0.00% False 1

  Adjusted Real Return : 5.61% 4.70% False 1

After retirement portfolio set : Amicus Amicus False 1

 Portfolio : Mod Agg 1 Mod Inc False 1

  Total Return : 8.61% 7.70% False 1

  Standard Deviation : 9.61% 6.95% False 1

  Total Return Adjustment : 0.00% 0.00% False 1

  Adjusted Real Return : 5.61% 4.70% False 1

Base inflation rate : 3.00% 3.00% False 1

Tax-Free Options

Before Retirement True 1

Reallocate a portion of bonds to tax-free: No No False 1

Percent of bond allocation to treat as tax-free: 0.00% 0.00% False 1

After Retirement True 1

Reallocate a portion of bonds to tax-free: No No False 1

Percent of bond allocation to treat as tax-free: 0.00% 0.00% False 1

Indicates different data between the Scenario in the first column and the Scenario in any other column.
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What If Worksheet

Key Assumptions Moderate Aggressive Moderate Income

Goals

Living Expense True 1

Retirement Age True 1

  Leticia 32 32 False 1

Planning Age True 1

  Leticia 92 92 False 1

  Living expense : $75,000 $75,000 False 1

College - Marcella True 1

  Year : 2025 2025 False 1

  Years of Education : 4 4 False 1

  Annual Cost : $28,771 $28,771 False 1

Special Needs Van - Initial True 1

  Year : 2016 2016 False 1

  Cost : $55,000 $55,000 False 1

Pay off debt True 1

  Year : 2016 2016 False 1

  Cost : $17,738 $17,738 False 1

Wheelchair Accessibility - house True 1

  Year : 2016 2016 False 1

  Cost : $20,000 $20,000 False 1

  Is recurring : No No False 1

  Years between occurrences : 1 1 False 1

  Number of occurrences : 1 1 False 1

El Paso Home True 1

  Year : 2016 2016 False 1

  Cost : $300,000 $300,000 False 1

Trade-in Special Needs Van True 1

  Year : 2021 2021 False 1

  Cost : $40,000 $40,000 False 1
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What If Worksheet

Key Assumptions Moderate Aggressive Moderate Income

Goals

  Is recurring : Yes Yes False 1

  Years between occurrences : 5 5 False 1

This goal will end at End of Leticia's plan. False 1

Indicates different data between the Scenario in the first column and the Scenario in any other column.
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What If Worksheet

Key Assumptions Moderate Aggressive Moderate Income

Retirement Income

Survivor Benefit - first 7 yrs (Leticia) True 1

Annual Income : $50,330 $50,330 False 1

Start Year : 2016 2016 False 1

Select when income will end : Select Your Own Year Select Your Own Year False 1

Year to end retirement income : 2022 2022 False 1

Survivor Benefit : 0% 0% False 1

Survivor Benefit year 8 (Leticia) True 1

Annual Income : $30,048 $30,048 False 1

Start Year : 2023 2023 False 1

Select when income will end : Select Your Own Year Select Your Own Year False 1

Year to end retirement income : 2023 2023 False 1

Survivor Benefit : 0% 0% False 1

Survivor Benefit year 9 (Leticia) True 1

Annual Income : $20,633 $20,633 False 1

Start Year : 2024 2024 False 1

Select when income will end : Select Your Own Year Select Your Own Year False 1

Year to end retirement income : 2024 2024 False 1

Survivor Benefit : 0% 0% False 1

Survivor Benefit Year 10 (Leticia) True 1

Annual Income : $10,626 $10,626 False 1

Start Year : 2025 2025 False 1

Select when income will end : Select Your Own Year Select Your Own Year False 1

Year to end retirement income : 2025 2025 False 1

Survivor Benefit : 0% 0% False 1

Structured Settlement Income (Leticia) True 1

Annual Income : $44,400 $44,400 False 1

Start Year : 2015 2015 False 1

Social Security True 1

Indicates different data between the Scenario in the first column and the Scenario in any other column.
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What If Worksheet

Key Assumptions Moderate Aggressive Moderate Income

Retirement Income

Select Social Security Strategy Current Current False 1

Leticia True 1

  Filing Method : Normal Normal False 1

  Age to File Application : 67 67 False 1

  Age Retirement Benefits begin : 67 67 False 1

  First Year Benefit : $29,700 $29,700 False 1

Reduce Benefits By : 0% 0% False 1

Extra Savings by Tax Category

Qualified $0 $0 False 1

Roth $0 $0 False 1

Tax-Deferred $0 $0 False 1

Taxable $0 $0 False 1

Other Assets

Carlsbad House True 1

Include in Plan : Yes Yes False 1

When received : 2016 2016 False 1

Amount of cash received : $90,000 $90,000 False 1

Tax Options

Include Tax Penalties : Yes Yes False 1

Change Tax Rate? No No False 1

Year To Change : False 1

Change Tax Rate by this % (+ or -) : 0.00% 0.00% False 1

Indicates different data between the Scenario in the first column and the Scenario in any other column.
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Worksheet Detail - Combined Details

Total Portfolio Value Graph

These pages provide a picture of how your Investment Portfolio may hypothetically perform over the life of this Plan.  The graph shows the
effect on the value of your Investment Portfolio for each year.  The chart shows the detailed activities that increase and decrease your
Investment Portfolio value each year including the funds needed to pay for each of your Goals.  Shortfalls that occur in a particular year are
denoted with an 'X' under the Goal column.

Scenario : Moderate Aggressive  using Average Returns

x - denotes shortfall
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Worksheet Detail - Combined Details

Event or Ages Year

Beginning Portfolio Value

Earmarked Fund All
Goals

Additions
To Assets

Other
Additions

Post
Retirement

Income

Investment
Earnings

Taxes

Funds Used

All Goals Ending
Portfolio

Value

Leticia Retires 2016 0 1,304,879 0 90,000 94,730 87,378 13,987 467,738 1,095,262

33 2017 0 1,095,262 0 0 96,240 95,314 14,830 77,250 1,194,737

34 2018 0 1,194,737 0 0 97,795 103,794 15,722 79,568 1,301,036

35 2019 0 1,301,036 0 0 99,397 112,860 16,668 81,955 1,414,671

36 2020 0 1,414,671 0 0 101,047 122,554 17,670 84,413 1,536,188

37 2021 0 1,536,188 0 0 102,746 128,932 18,414 133,317 1,616,136

38 2022 0 1,616,136 0 0 104,497 139,713 19,517 89,554 1,751,276

39 2023 0 1,751,276 0 0 74,448 149,041 11,377 92,241 1,871,147

40 2024 0 1,871,147 0 0 65,033 158,449 8,918 95,008 1,990,704

41 2025 0 1,990,704 0 0 55,026 167,712 6,626 97,858 2,108,957

42 2026 0 2,108,957 0 0 44,400 172,097 4,694 154,550 2,166,210

43 2027 0 2,166,210 0 0 44,400 181,395 5,033 103,818 2,283,155

44 2028 0 2,283,155 0 0 44,400 191,196 5,392 106,932 2,406,426

45 2029 0 2,406,426 0 0 44,400 201,533 5,774 110,140 2,536,446

46 2030 0 2,536,446 0 0 44,400 212,443 6,180 113,444 2,673,665

47 2031 0 2,673,665 0 0 44,400 218,599 6,351 179,166 2,751,147

48 2032 0 2,751,147 0 0 44,400 230,334 6,789 120,353 2,898,740

49 2033 0 2,898,740 0 0 44,400 242,731 7,254 123,964 3,054,653

50 2034 0 3,054,653 0 0 44,400 255,835 7,749 127,682 3,219,456

51 2035 0 3,219,456 0 0 44,400 269,695 8,277 131,513 3,393,761

52 2036 0 3,393,761 0 0 44,400 278,142 8,537 207,703 3,500,064

53 2037 0 3,500,064 0 0 44,400 293,146 15,465 139,522 3,682,623

54 2038 0 3,682,623 0 0 44,400 308,233 23,004 143,708 3,868,544

55 2039 0 3,868,544 0 0 44,400 323,882 23,812 148,019 4,064,995

56 2040 0 4,064,995 0 0 44,400 340,428 24,679 152,460 4,272,685

57 2041 0 4,272,685 0 0 44,400 350,719 25,030 240,784 4,401,989

58 2042 0 4,401,989 0 0 44,400 368,670 25,978 161,744 4,627,336

59 2043 0 4,627,336 0 0 44,400 387,668 26,995 166,597 4,865,812

60 2044 0 4,865,812 0 0 112,351 412,688 45,039 171,595 5,174,219

61 2045 0 5,174,219 0 0 114,390 438,962 47,101 176,742 5,503,727

Scenario : Moderate Aggressive  using Average Returns

x - denotes shortfall
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Worksheet Detail - Combined Details

Event or Ages Year

Beginning Portfolio Value

Earmarked Fund All
Goals

Additions
To Assets

Other
Additions

Post
Retirement

Income

Investment
Earnings

Taxes

Funds Used

All Goals Ending
Portfolio

Value

62 2046 0 5,503,727 0 0 116,490 458,684 48,636 279,135 5,751,129

63 2047 0 5,751,129 0 0 118,652 488,047 50,939 187,506 6,119,384

64 2048 0 6,119,384 0 0 120,880 519,448 53,402 193,131 6,513,178

65 2049 0 6,513,178 0 0 123,174 553,091 55,013 198,925 6,935,505

66 2050 0 6,935,505 0 0 125,538 589,130 57,809 204,893 7,387,470

67 2051 0 7,387,470 0 0 127,972 618,020 60,028 323,594 7,749,840

68 2052 0 7,749,840 0 0 130,479 658,567 63,174 217,371 8,258,342

69 2053 0 8,258,342 0 0 133,061 701,996 66,544 223,892 8,802,962

70 2054 0 8,802,962 0 0 135,721 748,456 71,358 230,609 9,385,173

71 2055 0 9,385,173 0 0 138,461 798,203 75,351 237,527 10,008,959

72 2056 0 10,008,959 0 0 141,283 840,285 78,736 375,134 10,536,656

73 2057 0 10,536,656 0 0 144,189 896,549 83,263 251,992 11,242,140

74 2058 0 11,242,140 0 0 147,183 956,875 88,122 259,552 11,998,524

75 2059 0 11,998,524 0 0 150,266 1,021,570 93,338 267,339 12,809,682

76 2060 0 12,809,682 0 0 153,442 1,090,968 99,069 275,359 13,679,664

77 2061 0 13,679,664 0 0 156,713 1,152,393 104,202 434,884 14,449,685

78 2062 0 14,449,685 0 0 160,083 1,231,245 110,861 292,128 15,438,024

79 2063 0 15,438,024 0 0 163,553 1,315,856 118,012 300,892 16,498,530

80 2064 0 16,498,530 0 0 167,128 1,406,667 125,705 309,919 17,636,700

81 2065 0 17,636,700 0 0 170,810 1,504,148 133,982 319,216 18,858,460

82 2066 0 18,858,460 0 0 174,602 1,593,713 141,577 504,149 19,981,049

83 2067 0 19,981,049 0 0 178,508 1,704,919 151,056 338,657 21,374,764

84 2068 0 21,374,764 0 0 182,531 1,824,354 161,256 348,816 22,871,576

85 2069 0 22,871,576 0 0 186,675 1,952,650 172,206 359,281 24,479,415

86 2070 0 24,479,415 0 0 190,944 2,090,488 183,987 370,059 26,206,800

87 2071 0 26,206,800 0 0 195,340 2,221,097 195,144 584,447 27,843,646

88 2072 0 27,843,646 0 0 199,868 2,378,899 208,664 392,596 29,821,153

89 2073 0 29,821,153 0 0 204,532 2,548,509 223,211 404,374 31,946,609

90 2074 0 31,946,609 0 0 209,336 2,730,841 238,816 416,505 34,231,465

91 2075 0 34,231,465 0 0 214,284 2,926,877 255,603 429,000 36,688,022

Scenario : Moderate Aggressive  using Average Returns

Leticia's Plan
Ends

2076 0 36,688,022 0 0 219,381 3,117,386 271,902 677,534 39,075,352
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Worksheet Detail - Combined Details

Scenario : Moderate Aggressive  using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

Leticia Retires 2016 75,000 0 55,000 17,738 20,000 300,000 0 1,095,262

33 2017 77,250 0 0 0 0 0 0 1,194,737

34 2018 79,568 0 0 0 0 0 0 1,301,036

35 2019 81,955 0 0 0 0 0 0 1,414,671

36 2020 84,413 0 0 0 0 0 0 1,536,188

37 2021 86,946 0 0 0 0 0 46,371 1,616,136

38 2022 89,554 0 0 0 0 0 0 1,751,276

39 2023 92,241 0 0 0 0 0 0 1,871,147

40 2024 95,008 0 0 0 0 0 0 1,990,704

41 2025 97,858 0 0 0 0 0 0 2,108,957

42 2026 100,794 0 0 0 0 0 53,757 2,166,210

43 2027 103,818 0 0 0 0 0 0 2,283,155

44 2028 106,932 0 0 0 0 0 0 2,406,426

45 2029 110,140 0 0 0 0 0 0 2,536,446

46 2030 113,444 0 0 0 0 0 0 2,673,665

47 2031 116,848 0 0 0 0 0 62,319 2,751,147

48 2032 120,353 0 0 0 0 0 0 2,898,740

49 2033 123,964 0 0 0 0 0 0 3,054,653

50 2034 127,682 0 0 0 0 0 0 3,219,456

51 2035 131,513 0 0 0 0 0 0 3,393,761

52 2036 135,458 0 0 0 0 0 72,244 3,500,064

53 2037 139,522 0 0 0 0 0 0 3,682,623

54 2038 143,708 0 0 0 0 0 0 3,868,544

55 2039 148,019 0 0 0 0 0 0 4,064,995

56 2040 152,460 0 0 0 0 0 0 4,272,685

57 2041 157,033 0 0 0 0 0 83,751 4,401,989

58 2042 161,744 0 0 0 0 0 0 4,627,336

59 2043 166,597 0 0 0 0 0 0 4,865,812

60 2044 171,595 0 0 0 0 0 0 5,174,219

x - denotes shortfall
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Worksheet Detail - Combined Details

Scenario : Moderate Aggressive  using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

61 2045 176,742 0 0 0 0 0 0 5,503,727

62 2046 182,045 0 0 0 0 0 97,090 5,751,129

63 2047 187,506 0 0 0 0 0 0 6,119,384

64 2048 193,131 0 0 0 0 0 0 6,513,178

65 2049 198,925 0 0 0 0 0 0 6,935,505

66 2050 204,893 0 0 0 0 0 0 7,387,470

67 2051 211,040 0 0 0 0 0 112,554 7,749,840

68 2052 217,371 0 0 0 0 0 0 8,258,342

69 2053 223,892 0 0 0 0 0 0 8,802,962

70 2054 230,609 0 0 0 0 0 0 9,385,173

71 2055 237,527 0 0 0 0 0 0 10,008,959

72 2056 244,653 0 0 0 0 0 130,482 10,536,656

73 2057 251,992 0 0 0 0 0 0 11,242,140

74 2058 259,552 0 0 0 0 0 0 11,998,524

75 2059 267,339 0 0 0 0 0 0 12,809,682

76 2060 275,359 0 0 0 0 0 0 13,679,664

77 2061 283,620 0 0 0 0 0 151,264 14,449,685

78 2062 292,128 0 0 0 0 0 0 15,438,024

79 2063 300,892 0 0 0 0 0 0 16,498,530

80 2064 309,919 0 0 0 0 0 0 17,636,700

81 2065 319,216 0 0 0 0 0 0 18,858,460

82 2066 328,793 0 0 0 0 0 175,356 19,981,049

83 2067 338,657 0 0 0 0 0 0 21,374,764

84 2068 348,816 0 0 0 0 0 0 22,871,576

85 2069 359,281 0 0 0 0 0 0 24,479,415

86 2070 370,059 0 0 0 0 0 0 26,206,800

87 2071 381,161 0 0 0 0 0 203,286 27,843,646

88 2072 392,596 0 0 0 0 0 0 29,821,153

89 2073 404,374 0 0 0 0 0 0 31,946,609

x - denotes shortfall
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Worksheet Detail - Combined Details

Scenario : Moderate Aggressive  using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

90 2074 416,505 0 0 0 0 0 0 34,231,465

91 2075 429,000 0 0 0 0 0 0 36,688,022

Leticia's Plan
Ends

2076 441,870 0 0 0 0 0 235,664 39,075,352

Notes

• Calculations are based on a “Rolling Year” rather than a Calendar Year.  The current date
begins the 365-day “Rolling Year”.

• Additions and withdrawals occur at the beginning of the year.

• Post Retirement Income includes the following: Social Security, pension, annuity, rental
property, royalty, alimony, part-time employment, trust, and any other retirement income as
entered in the Plan.

• Other Additions come from items entered in the Other Assets section and any applicable
proceeds from insurance policies.

• Stock Options and Restricted Stock values are after-tax.

• Strategy Income is based on the particulars of the Goal Strategies selected.  Strategy Income
from immediate annuities, 72(t) distributions, and variable annuities with a guaranteed minimum
withdrawal benefit (GMWB) is pre-tax.  Strategy Income from Net Unrealized Appreciation (NUA)
is after-tax.

• Investment Earnings are calculated on all assets after any withdrawals for 'Goal Expense', 'Taxes
on Withdrawals' and 'Tax Penalties' are subtracted.

• When married, if either Social Security Program Estimate or Use This Amount and Evaluate
Annually is selected for a participant, the program will default to the greater of the selected
benefit or the age adjusted spousal benefit based on the other participant's benefit.

• The taxes column is a sum of (1) taxes on retirement income, (2) taxes on strategy income, (3)
taxes on withdrawals from qualified assets for Required Minimum Distributions, (4) taxes on
withdrawals from taxable assets' untaxed gain used to fund Goals in that year, (5) taxes on
withdrawals from tax-deferred or qualified assets used to fund goals in that year, and (6) taxes on
the investment earnings of taxable assets.  Tax rates used are detailed in the Tax and Inflation
Options page.  (Please note, the Taxes column does not include any taxes owed from the exercise
of Stock Options or the vesting of Restricted Stock.)

• Funds for each Goal Expense are first used from Earmarked Assets.  If sufficient funds are not
available from Earmarked Assets, Fund All Goals Assets will be used to fund the remaining
portion of the Goal Expense, if available in that year.

• These calculations do not incorporate penalties associated with use of 529 Plan withdrawals for
non-qualified expenses.

• All funds needed for a Goal must be available in the year the Goal occurs.  Funds from
Earmarked Assets that become available after the goal year(s) have passed are not included in the
funding of that Goal, and accumulate until the end of the Plan.

• Tax Penalties can occur when Qualified and Tax-Deferred Assets are used prior to age 59½.  If
there is a value in this column, it illustrates that you are using your assets in this Plan in a manner
that may incur tax penalties. Generally, it is better to avoid tax penalties whenever possible.

• When married, ownership of qualified assets is assumed to roll over to the surviving co-client at
the death of the original owner.  It is also assumed the surviving co-client inherits all assets of the
original owner.

• The Retirement Cash Reserve is the total funding amount for the Cash Reserve at the beginning
of each year.  The Retirement Cash Reserve is funded from the Earmarked and Fund All Goals
columns, and the Cash Reserve amount is included in both the Beginning and Ending Portfolio
Values.

x - denotes shortfall
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Worksheet Detail - Combined Details

Total Portfolio Value Graph

These pages provide a picture of how your Investment Portfolio may hypothetically perform over the life of this Plan.  The graph shows the
effect on the value of your Investment Portfolio for each year.  The chart shows the detailed activities that increase and decrease your
Investment Portfolio value each year including the funds needed to pay for each of your Goals.  Shortfalls that occur in a particular year are
denoted with an 'X' under the Goal column.

Scenario : Moderate Income using Average Returns

x - denotes shortfall
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Worksheet Detail - Combined Details

Event or Ages Year

Beginning Portfolio Value

Earmarked Fund All
Goals

Additions
To Assets

Other
Additions

Post
Retirement

Income

Investment
Earnings

Taxes

Funds Used

All Goals Ending
Portfolio

Value

Leticia Retires 2016 0 1,304,879 0 90,000 94,730 78,143 13,251 467,738 1,086,763

33 2017 0 1,086,763 0 0 96,240 84,586 13,975 77,250 1,176,363

34 2018 0 1,176,363 0 0 97,795 91,409 14,736 79,568 1,271,264

35 2019 0 1,271,264 0 0 99,397 98,639 15,535 81,955 1,371,810

36 2020 0 1,371,810 0 0 101,047 106,301 16,376 84,413 1,478,369

37 2021 0 1,478,369 0 0 102,746 110,853 16,975 133,317 1,541,678

38 2022 0 1,541,678 0 0 104,497 119,214 17,885 89,554 1,657,949

39 2023 0 1,657,949 0 0 74,448 126,102 9,489 92,241 1,756,770

40 2024 0 1,756,770 0 0 65,033 132,896 6,968 95,008 1,852,723

41 2025 0 1,852,723 0 0 55,026 139,362 5,259 97,858 1,943,994

42 2026 0 1,943,994 0 0 44,400 141,206 3,204 154,550 1,971,846

43 2027 0 1,971,846 0 0 44,400 147,257 3,386 103,818 2,056,299

44 2028 0 2,056,299 0 0 44,400 153,520 3,576 106,932 2,143,711

45 2029 0 2,143,711 0 0 44,400 160,004 3,772 110,140 2,234,203

46 2030 0 2,234,203 0 0 44,400 166,717 3,975 113,444 2,327,901

47 2031 0 2,327,901 0 0 44,400 168,871 3,954 179,166 2,358,051

48 2032 0 2,358,051 0 0 44,400 175,722 4,157 120,353 2,453,663

49 2033 0 2,453,663 0 0 44,400 182,806 4,367 123,964 2,552,539

50 2034 0 2,552,539 0 0 44,400 190,133 4,584 127,682 2,654,805

51 2035 0 2,654,805 0 0 44,400 197,712 4,809 131,513 2,760,595

52 2036 0 2,760,595 0 0 44,400 199,992 4,773 207,703 2,792,511

53 2037 0 2,792,511 0 0 44,400 207,682 9,057 139,522 2,896,014

54 2038 0 2,896,014 0 0 44,400 215,086 15,592 143,708 2,996,200

55 2039 0 2,996,200 0 0 44,400 222,480 15,692 148,019 3,099,370

56 2040 0 3,099,370 0 0 44,400 230,094 15,794 152,460 3,205,611

57 2041 0 3,205,611 0 0 44,400 231,486 15,310 240,784 3,225,402

58 2042 0 3,225,402 0 0 44,400 239,108 15,376 161,744 3,331,790

59 2043 0 3,331,790 0 0 44,400 246,938 15,440 166,597 3,441,091

60 2044 0 3,441,091 0 0 112,351 259,367 32,869 171,595 3,608,346

61 2045 0 3,608,346 0 0 114,390 271,995 33,850 176,742 3,784,138

Scenario : Moderate Income using Average Returns

x - denotes shortfall
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Worksheet Detail - Combined Details

Event or Ages Year

Beginning Portfolio Value

Earmarked Fund All
Goals

Additions
To Assets

Other
Additions

Post
Retirement

Income

Investment
Earnings

Taxes

Funds Used

All Goals Ending
Portfolio

Value

62 2046 0 3,784,138 0 0 116,490 277,797 34,283 279,135 3,865,007

63 2047 0 3,865,007 0 0 118,652 291,234 35,324 187,506 4,052,063

64 2048 0 4,052,063 0 0 120,880 305,025 42,545 193,131 4,242,291

65 2049 0 4,242,291 0 0 123,174 319,385 44,008 198,925 4,441,917

66 2050 0 4,441,917 0 0 125,538 334,473 45,326 204,893 4,651,708

67 2051 0 4,651,708 0 0 127,972 338,492 87,812 323,594 4,706,766

68 2052 0 4,706,766 0 0 130,479 354,171 48,331 217,371 4,925,713

69 2053 0 4,925,713 0 0 133,061 370,754 49,401 223,892 5,156,235

70 2054 0 5,156,235 0 0 135,721 388,169 51,033 230,609 5,398,484

71 2055 0 5,398,484 0 0 138,461 406,479 52,609 237,527 5,653,287

72 2056 0 5,653,287 0 0 141,283 412,054 101,730 375,134 5,729,760

73 2057 0 5,729,760 0 0 144,189 431,212 56,011 251,992 5,997,157

74 2058 0 5,997,157 0 0 147,183 451,439 57,450 259,552 6,278,777

75 2059 0 6,278,777 0 0 150,266 472,743 59,154 267,339 6,575,293

76 2060 0 6,575,293 0 0 153,442 495,182 60,940 275,359 6,887,618

77 2061 0 6,887,618 0 0 156,713 503,029 117,587 434,884 6,994,890

78 2062 0 6,994,890 0 0 160,083 526,593 65,102 292,128 7,324,335

79 2063 0 7,324,335 0 0 163,553 551,555 66,603 300,892 7,671,948

80 2064 0 7,671,948 0 0 167,128 577,886 68,569 309,919 8,038,473

81 2065 0 8,038,473 0 0 170,810 605,660 70,649 319,216 8,425,077

82 2066 0 8,425,077 0 0 174,602 616,752 135,941 504,149 8,576,341

83 2067 0 8,576,341 0 0 178,508 646,036 75,786 338,657 8,986,441

84 2068 0 8,986,441 0 0 182,531 677,162 77,296 348,816 9,420,022

85 2069 0 9,420,022 0 0 186,675 710,053 79,560 359,281 9,877,910

86 2070 0 9,877,910 0 0 190,944 744,801 81,985 370,059 10,361,610

87 2071 0 10,361,610 0 0 195,340 760,544 157,167 584,447 10,575,879

88 2072 0 10,575,879 0 0 199,868 797,341 88,372 392,596 11,092,120

89 2073 0 11,092,120 0 0 204,532 836,596 89,795 404,374 11,639,080

90 2074 0 11,639,080 0 0 209,336 878,154 92,397 416,505 12,217,668

91 2075 0 12,217,668 0 0 214,284 922,127 95,224 429,000 12,829,855

Scenario : Moderate Income using Average Returns

Leticia's Plan
Ends

2076 0 12,829,855 0 0 219,381 944,548 181,679 677,534 13,134,571
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Worksheet Detail - Combined Details

Scenario : Moderate Income using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

Leticia Retires 2016 75,000 0 55,000 17,738 20,000 300,000 0 1,086,763

33 2017 77,250 0 0 0 0 0 0 1,176,363

34 2018 79,568 0 0 0 0 0 0 1,271,264

35 2019 81,955 0 0 0 0 0 0 1,371,810

36 2020 84,413 0 0 0 0 0 0 1,478,369

37 2021 86,946 0 0 0 0 0 46,371 1,541,678

38 2022 89,554 0 0 0 0 0 0 1,657,949

39 2023 92,241 0 0 0 0 0 0 1,756,770

40 2024 95,008 0 0 0 0 0 0 1,852,723

41 2025 97,858 0 0 0 0 0 0 1,943,994

42 2026 100,794 0 0 0 0 0 53,757 1,971,846

43 2027 103,818 0 0 0 0 0 0 2,056,299

44 2028 106,932 0 0 0 0 0 0 2,143,711

45 2029 110,140 0 0 0 0 0 0 2,234,203

46 2030 113,444 0 0 0 0 0 0 2,327,901

47 2031 116,848 0 0 0 0 0 62,319 2,358,051

48 2032 120,353 0 0 0 0 0 0 2,453,663

49 2033 123,964 0 0 0 0 0 0 2,552,539

50 2034 127,682 0 0 0 0 0 0 2,654,805

51 2035 131,513 0 0 0 0 0 0 2,760,595

52 2036 135,458 0 0 0 0 0 72,244 2,792,511

53 2037 139,522 0 0 0 0 0 0 2,896,014

54 2038 143,708 0 0 0 0 0 0 2,996,200

55 2039 148,019 0 0 0 0 0 0 3,099,370

56 2040 152,460 0 0 0 0 0 0 3,205,611

57 2041 157,033 0 0 0 0 0 83,751 3,225,402

58 2042 161,744 0 0 0 0 0 0 3,331,790

59 2043 166,597 0 0 0 0 0 0 3,441,091

60 2044 171,595 0 0 0 0 0 0 3,608,346

x - denotes shortfall
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Worksheet Detail - Combined Details

Scenario : Moderate Income using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

61 2045 176,742 0 0 0 0 0 0 3,784,138

62 2046 182,045 0 0 0 0 0 97,090 3,865,007

63 2047 187,506 0 0 0 0 0 0 4,052,063

64 2048 193,131 0 0 0 0 0 0 4,242,291

65 2049 198,925 0 0 0 0 0 0 4,441,917

66 2050 204,893 0 0 0 0 0 0 4,651,708

67 2051 211,040 0 0 0 0 0 112,555 4,706,766

68 2052 217,371 0 0 0 0 0 0 4,925,713

69 2053 223,892 0 0 0 0 0 0 5,156,235

70 2054 230,609 0 0 0 0 0 0 5,398,484

71 2055 237,527 0 0 0 0 0 0 5,653,287

72 2056 244,653 0 0 0 0 0 130,482 5,729,760

73 2057 251,992 0 0 0 0 0 0 5,997,157

74 2058 259,552 0 0 0 0 0 0 6,278,777

75 2059 267,339 0 0 0 0 0 0 6,575,293

76 2060 275,359 0 0 0 0 0 0 6,887,618

77 2061 283,620 0 0 0 0 0 151,264 6,994,890

78 2062 292,128 0 0 0 0 0 0 7,324,335

79 2063 300,892 0 0 0 0 0 0 7,671,948

80 2064 309,919 0 0 0 0 0 0 8,038,473

81 2065 319,216 0 0 0 0 0 0 8,425,077

82 2066 328,793 0 0 0 0 0 175,356 8,576,341

83 2067 338,657 0 0 0 0 0 0 8,986,441

84 2068 348,816 0 0 0 0 0 0 9,420,022

85 2069 359,281 0 0 0 0 0 0 9,877,910

86 2070 370,059 0 0 0 0 0 0 10,361,610

87 2071 381,161 0 0 0 0 0 203,286 10,575,879

88 2072 392,596 0 0 0 0 0 0 11,092,120

89 2073 404,374 0 0 0 0 0 0 11,639,080

x - denotes shortfall
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Worksheet Detail - Combined Details

Scenario : Moderate Income using Average Returns

Event or Ages Year

Funds Used

Retirement College -
Marcella

Special
Needs Van -

Initial

Pay off debt Wheelchair
Accessibility

- house

El Paso
Home

Trade-in
Special

Needs Van

Ending
Portfolio

Value

90 2074 416,505 0 0 0 0 0 0 12,217,668

91 2075 429,000 0 0 0 0 0 0 12,829,855

Leticia's Plan
Ends

2076 441,870 0 0 0 0 0 235,664 13,134,571

Notes

• Calculations are based on a “Rolling Year” rather than a Calendar Year.  The current date
begins the 365-day “Rolling Year”.

• Additions and withdrawals occur at the beginning of the year.

• Post Retirement Income includes the following: Social Security, pension, annuity, rental
property, royalty, alimony, part-time employment, trust, and any other retirement income as
entered in the Plan.

• Other Additions come from items entered in the Other Assets section and any applicable
proceeds from insurance policies.

• Stock Options and Restricted Stock values are after-tax.

• Strategy Income is based on the particulars of the Goal Strategies selected.  Strategy Income
from immediate annuities, 72(t) distributions, and variable annuities with a guaranteed minimum
withdrawal benefit (GMWB) is pre-tax.  Strategy Income from Net Unrealized Appreciation (NUA)
is after-tax.

• Investment Earnings are calculated on all assets after any withdrawals for 'Goal Expense', 'Taxes
on Withdrawals' and 'Tax Penalties' are subtracted.

• When married, if either Social Security Program Estimate or Use This Amount and Evaluate
Annually is selected for a participant, the program will default to the greater of the selected
benefit or the age adjusted spousal benefit based on the other participant's benefit.

• The taxes column is a sum of (1) taxes on retirement income, (2) taxes on strategy income, (3)
taxes on withdrawals from qualified assets for Required Minimum Distributions, (4) taxes on
withdrawals from taxable assets' untaxed gain used to fund Goals in that year, (5) taxes on
withdrawals from tax-deferred or qualified assets used to fund goals in that year, and (6) taxes on
the investment earnings of taxable assets.  Tax rates used are detailed in the Tax and Inflation
Options page.  (Please note, the Taxes column does not include any taxes owed from the exercise
of Stock Options or the vesting of Restricted Stock.)

• Funds for each Goal Expense are first used from Earmarked Assets.  If sufficient funds are not
available from Earmarked Assets, Fund All Goals Assets will be used to fund the remaining
portion of the Goal Expense, if available in that year.

• These calculations do not incorporate penalties associated with use of 529 Plan withdrawals for
non-qualified expenses.

• All funds needed for a Goal must be available in the year the Goal occurs.  Funds from
Earmarked Assets that become available after the goal year(s) have passed are not included in the
funding of that Goal, and accumulate until the end of the Plan.

• Tax Penalties can occur when Qualified and Tax-Deferred Assets are used prior to age 59½.  If
there is a value in this column, it illustrates that you are using your assets in this Plan in a manner
that may incur tax penalties. Generally, it is better to avoid tax penalties whenever possible.

• When married, ownership of qualified assets is assumed to roll over to the surviving co-client at
the death of the original owner.  It is also assumed the surviving co-client inherits all assets of the
original owner.

• The Retirement Cash Reserve is the total funding amount for the Cash Reserve at the beginning
of each year.  The Retirement Cash Reserve is funded from the Earmarked and Fund All Goals
columns, and the Cash Reserve amount is included in both the Beginning and Ending Portfolio
Values.

x - denotes shortfall
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APPENDIX B 

 

TRUST AGREEMENT 
 
This trust agreement creates a settlement trust for Leticia Garcia (the “Beneficiary”) as ordered by 
the Court in the Cause referenced in the Order to which this trust agreement is attached, with 
National Advisors Trust Company, FSB, as trustee (the “Trustee”). 
 

Article 1. General Provisions 
 
1.1 Authority for Creation. This Trust is created by the order of the Court to hold certain 

sums received on behalf of the Beneficiary in settlement of the cause referenced in the 
Order to which this trust agreement is attached. 

 
1.2 Name. This Trust shall be known as the Leticia Garcia Court Ordered Trust (“the Trust”). 
 
1.3 Irrevocability. This Trust is irrevocable, only the Court may amend, modify, or revoke 

this trust. 
 
1.4 Transfer to Trust. The initial trust estate shall be the net settlement proceeds of the cause 

referenced in the Order to which this trust agreement is attached. Additional property 
acceptable to the Trustee may be transferred to the Trust from time to time and added to 
the trust estate. The funds shall at no time become available to the Beneficiary, be placed 
in the possession of the Beneficiary or come within the control of a guardian of the 
Beneficiary, except as otherwise provided herein. 

 
1.5 Purpose of Trust. The principal purpose and intent of the Court is to provide a system for 

management, investment, and disbursement of these settlement proceeds for the benefit of 
the Beneficiary. 

 
Article 2. Distributions 

 
2.1 Distributions During Term of Trust. The Beneficiary shall be the sole beneficiary of the 

Trust. The Trust income that the Trustee does not disburse must be added annually to the 
principal of the Trust. The Trustee shall not inquire into the Beneficiary’s use of trust assets 
distributed under subsections b. through e. of this Paragraph 2.1. 

 
a. The Trustee may disburse an amount of the Trust’s principal or income as the 

Trustee determines is necessary to pay for the health, education, or taxes of the 
Beneficiary. 

 
b. The Trustee shall distribute an amount equal to $5,000 at the beginning of each 

calendar month that this trust agreement is in existence. 
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c. The Trustee shall distribute up to $250,000 upon the Beneficiary’s request for 
purchasing or building a home. At the Beneficiary’s option, this distribution may 
take place in more than one installment. 

 
d. The Trustee shall distribute up to $50,000 upon the Beneficiary’s request for 

purchasing home furnishings. At the Beneficiary’s option, this distribution may 
take place in more than one installment. 

 
e. The Trustee shall distribute up to $50,000 upon the Beneficiary’s request for 

purchasing a vehicle. 
 

f. Additionally, the Trustee shall distribute from time to time an amount equal to the 
Beneficiary’s request, providing however that the total of all distributions under 
this subsection f. cannot in any calendar year exceed 4% of the trust estate as 
determined at the beginning of that calendar year, providing further that the total of 
all distributions under this subsection f. in 2015 cannot exceed 2% of the trust estate 
as determined on the date of funding. 

 
2.2 Distributions to Legal Representative of Beneficiary. Distributions, payments, uses, and 

applications of all trust funds may be made to the legal or natural guardian of the 
Beneficiary or to the person having custody of the Beneficiary or may be made directly to 
or expended for the Beneficiary without the intervention of any legal guardian or other 
legal representative of the Beneficiary.  

 
2.3 Termination, Amendment, or Revocation of Trust. The Trust will terminate on the date 

the Court determines that continuing the Trust is no longer in the Beneficiary’s best 
interest; or on the death of the beneficiary. In addition, within 30 days before and 30 days 
after each 10th year anniversary of the formation of the trust, Beneficiary may personally 
elect to terminate this trust and the Trustee shall distribute the remaining trust estate to the 
Beneficiary. 

 
2.4 Distribution Upon Termination of Trust. Upon termination of the Trust, the trustee shall 

distribute the principal and any undistributed income of the Trust to the Beneficiary, 
outright and free of trust, or, if the Beneficiary is then deceased, to the representative of 
the deceased Beneficiary’s estate. 

 
Article 3. Powers of the Fiduciaries 

 
3.1 Powers and Responsibilities of Trustee. The Trustee shall have all of the powers of 

trustees under the Texas Trust Code. The terms and provisions of the Texas Trust Code 
shall apply to this Trust, to the extent they are not in conflict with Section 1301 of Texas 
Estates Code or with the terms of this instrument. 

 
3.2 Appointment of Additional Fiduciaries. Amicus Financial Advisors, LLC (“Investment 

Advisor”) shall serve as the Investment Advisor to the Trust.  The Investment Advisor is 
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appointed to assist in the management of the affairs of the Trust only to the extent described 
below. 

 
3.3 Bifurcation of Responsibilities. The Court directs the administrative and custodial 

functions of the Trust shall be the sole responsibility of the Trustee, and that the Trustee 
shall have no responsibility or liability for decisions involving the purchase, sale, retention, 
or management of the investments of the Trust. The Trust investment functions shall be 
the responsibility of the Investment Advisor and the Investment Advisor bears all 
responsibility and liability for decisions involving the purchase, sale, retention, or 
management of the investments of the Trust. Under no circumstances can Investment 
Advisor be given direct custody of the funds. 

 
3.4 Trustee Relieved of Investment Responsibility. The Trustee shall not be held liable or 

responsible for any loss resulting to the trust estate or to any current or future beneficiary 
thereof by reason of any such purchase, sale, or action taken pursuant to the Court’s 
direction of the investment decisions to the Investment Advisor, it being the Court’s 
intention to relieve and release the Trustee of every duty and responsibility involving the 
ownership, management, or other investment related action taken pursuant to, and in 
accordance with, the direction of the Investment Advisor; or by reason of the failure of the 
Trustee to place any such transaction, or take any action, in absence of direction from the 
Investment Advisor regarding any security or asset which comprises the trust estate, and 
in no event shall the Trustee be liable for any matter with respect to which the Trustee is 
not authorized to participate, which includes the duty to review or monitor trust 
investments. 

 
3.5 Responsibilities of Investment Advisor. The Court directs that the Investment Advisor 

shall have the duty and responsibility to review and manage the investments within the 
trust estate. The Investment Advisor shall direct the Trustee in all matters involving the 
retention and disposition of the investments deposited to the Trust, as well as the 
subsequent investment, reinvestment, exchange, tender, and all other transactions related 
to the ownership and management of all variety of securities, real and personal property 
which shall comprise the trust estate. In addition to any inherent or statutory powers of the 
Trustee and Investment Advisor as they may now or hereafter have, or any powers 
conferred upon the Trustee and Investment Advisor by statute or general rules of law, the 
Trustee and Investment Advisor shall be expressly authorized and empowered, with regard 
to their respective functions as set forth above, to exercise the powers set forth in this trust 
agreement. 

 
3.6 Merger and Consolidation of Fiduciaries. Reference to “the Trustee” shall include its 

successor and successors and any corporation into which it may be merged or with which 
it may be consolidated and the successor or successors of any such merged or consolidated 
corporation and any corporation to which the fiduciary business of said federal savings 
association may at any time be transferred. Reference to “the Investment Advisor” shall 
include its successor and successors and any sole proprietorship, partnership, corporation, 
limited liability company, or other third party entity into which it may be merged or with 
which it may be consolidated, and the successor or successors of any such merged or 
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consolidated Investment Advisor and any advisor firm to which the investment 
management business of Investment Advisor may at any time be transferred. 

 
3.7 Successor Trustees. The Beneficiary or a legal guardian of the Beneficiary may remove 

the Trustee for any reason by providing written notice of the Beneficiary’s intent to do so. 
The Trustee may resign upon application to and order of the Court. The Court shall appoint 
a successor trustee. Each successor trustee shall have all of the rights, powers and duties of 
the Trustee. A successor trustee shall have no responsibility for the acts or omissions of 
any prior Trustee and no duty to audit or investigate the accounts or administration of any 
such Trustee unless requested to do so by the Court. 

 
3.8 Investment Advisor Resignation and Removal Provisions. The provisions of this Trust 

Agreement relating to resignation, removal, and succession of Trustees shall apply to the 
resignation, removal and succession of the Investment Advisor, with the provision that the 
standards of qualification established for a successor trustee are inapplicable to the 
successor investment advisor, whose only qualification is that they be registered under the 
Investment Advisers Act of 1940, or comparable federal or state regulatory laws. 

 
3.9 Disclosure of Investment Advisor Affiliation. The Court acknowledges that Amicus 

Financial Advisors, LLC holds less than a one percent (1%) ownership interest in National 
Advisors Holdings, Inc., (“NAH”), a Delaware Corporation, the parent of National 
Advisors Trust Company, FSB. The Court recognizes and accepts that said Investment 
Advisor, as a shareholder, or as an affiliated party to a shareholder of NAH may benefit by 
realizing a profit in the form of dividends or other corporate distributions from NAH, in 
addition to any investment advisory fees which may be paid it under this Trust Agreement. 

 
3.10 Compensation of Fiduciaries. The Trustee is entitled to reasonable compensation paid 

from the Trust’s income, principal, or both. The fees and other charges described on the 
Trustee’s then-current fee schedule are approved as reasonable compensation to the 
Trustee, and the Trustee is entitled to pay itself such fees and other charges without 
application to or approval of the Court. The Investment Advisor shall receive 
compensation, separate and apart from the charges of the Trustee, for its services rendered 
to the Trust in accordance with its published schedule of fees as may be in effect from time 
to time.  

 
3.11 No Bond Required. Each of the fiduciaries shall serve without giving a bond. 
 
3.12 Accountings of Trustee. The Trustee shall render an accounting not less than once each 

twelve months to the Beneficiary or to the legal guardian of the Beneficiary. The 
accounting shall show the receipts, disbursements and distributions of principal and income 
since the last accounting, and the invested and uninvested principal and the undistributed 
income on hand at the time of the accounting. If no objection shall be made to any account 
so rendered within ninety (90) days after a copy has been deposited in the mail addressed 
to the Beneficiary, such accounting shall be conclusively presumed to have been approved 
as to all actions reflected in the account. 
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Article 4. Miscellaneous Provisions 
 
4.1 Spendthrift Trust. To the extent permitted by law, the interest of the Beneficiary shall be 

held subject to a spendthrift trust. The Beneficiary shall have no power to anticipate, 
encumber, or transfer an interest in the trust estate in any manner. No part of the trust estate 
shall be liable for or charged with any debts, contracts, liabilities or torts of a beneficiary 
or subject to seizure or other process by any creditor of any beneficiary. 

 
4.2 Governing Law. This Trust is to be governed, construed, and administered according to 

the laws of the state of Texas and shall continue to be so governed, construed, and 
administered even though administered elsewhere within the United States or abroad. 
 

4.3 Interpretation. In this document, the use of any gender includes the other gender, and the 
use of either singular or plural includes the other. 
 

4.4 Effective Date. This Trust shall be effective upon the last to occur of (a) the entry of an 
Order creating the Trust by the Court, (b) the execution of this trust agreement by the 
Trustee indicating its acceptance of the Trust, and (c) the receipt by the Trustee of the initial 
trust estate. 

 
TRUSTEE’S ACCEPTANCE: 
 
National Advisors Trust Company, FSB 
 
__________________________________________ 
Officer of National Advisors Trust Company, FSB 
 
__________________________________________ 
Office held by Signor for Trustee 
 
Date: _____________________________________ 

 
INVESTMENT ADVISOR’S ACCEPTANCE: 
 
Amicus Financial Advisors, LLC 
 
__________________________________________ 
Officer of Amicus Financial Advisors, LLC 
 
__________________________________________ 
Office held by Signor for Investment Advisor 
 
Date: _____________________________________ 
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March 28, 2016 
 
Leticia Garcia 
c/o James Attamore, Esq 
123 Main Street 
Carlsbad, NM 78112 
 
Re: Engagement Agreement – Settlement Trusts, Estate Planning Documents, and MSA Opinion Letter for 
Leticia Garcia 
 
Dear Ms. Garcia, 
 
This letter is sent to memorialize our engagement. Once signed by you, this letter is a written agreement 
concerning the basis and scope of our services. This letter will also set forth our compensation, a notice 
of the terms of our withdrawal or termination of services to you, and a brief outline of your responsibilities 
under this letter agreement. 
 

ENGAGEMENT AGREEMENT 
 
Services. Leticia Garcia, individually and as Next Friend of her children Jackson Garcia and Marcella Garcia, 
(“the client”) agrees  to employ Tombs Maxwell LLP  (“Tombs Maxwell”)  to serve  in  the preparation of 
settlement trusts for Leticia Garcia, Marcella Garcia, and Jackson Garcia and estate planning documents 
and  an  MSA  opinion  letter  for  Leticia  Garcia.  The  parties  agree  to  limit  the  present  services  to  the 
preparation, drafting, and delivery of a special needs “trigger” trust for Jackson; a settlement preservation 
trust, will, power of attorney for health care, power of attorney for finances, directive to physicians, and 
MSA opinion letter for Leticia and a minor’s court‐ordered trust for Marcella. 
 
Fees. Tombs Maxwell agrees to provide the services for a flat fee of $4,750. The parties agree this flat fee 
represents the sum of $3,000 for the settlement trusts, $1,000 for the estate planning documents, and 
$750 for the MSA opinion letter. Ms. Garcia agrees and authorizes Attamore & Associates PLLC to remit 
payment of the flat fee to Tombs Maxwell, which Attamore & Associates PLLC may pay directly from Ms. 
Garcia’s settlement proceeds or charge as a case expense against Ms. Garcia’s account with Attamore & 
Associates PLLC. Should Ms. Garcia wish to engage Tombs Maxwell  for additional services,  the parties 
must agree to appropriate fees. 
 
Confidentiality. Ms. Garcia understands that, generally, all information provided to Tombs Maxwell will 
be kept confidential and will not be disclosed to persons outside Tombs Maxwell’s office without Ms. 
Garcia’s  consent. Ms. Garcia  understands  and  agree  that  Tombs Maxwell will  be  required  to  disclose 
certain information about the trusts, including information about Ms. Garcia, Jackson, and Marcella, to 
the Court and to the trustee(s) of the trusts. 
 
Future Legal Services. Ms. Garcia understands that changes likely will occur in tax, property, probate, and 
other  laws  that  could  impact  the  long‐term  outlook  of  the  settlement  trusts  and  estate  planning 
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documents.  Tombs Maxwell  cannot  economically  review  the  documents  to  determine  the  impact  of 
future changes in the law. Accordingly, if Ms. Garcia desires to have Tombs Maxwell review the trusts or 
estate planning documents in the future, Ms. Garcia has the responsibility to contact Tombs Maxwell, at 
which time the parties will determine the scope of future services. 
 
Termination. Ms. Garcia has the right to terminate the employment of Tombs Maxwell at any time and 
Tombs Maxwell has the right to resign at any time. This engagement will terminate when the trusts, estate 
planning documents, and MSA opinion letter are complete and delivered. 
 
Document Retention. Ms. Garcia agrees that Tombs Maxwell  is not responsible to keep copies of Ms. 
Garcia’s  documents.  Ms.  Garcia  agrees  to  keep  all  documents  among  her  personal  files  for  future 
reference. 
 
Full Family and Financial  Information. Ms. Garcia has provided full family and financial  information to 
Tombs Maxwell. Ms. Garica realizes that the documents prepared are based on this information and are 
only as good as the information provided. 
 
I, Leticia Garcia, have read and understand the terms of this agreement and agree to its terms. 
 
 
____________________________________  ______________________________ 
Leticia Garcia  Date 
 
If you have any questions, please feel free to contact us at our office; my number is (806) 698‐1122. I 
would appreciate you signing a copy of the engagement letter and returning it to me for my files. I have 
included an extra copy for your files. 
 
Thank you for the opportunity to be of service. 
 
Yours truly,   
 
 
 
Joseph W. Tombs, JD, MBA, MSFS, CLU, ChFC, ARM, CFP® 
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January 8, 2015 
 
Leticia Garcia 

c/o James Attamore, Esq 

123 Main Street 

Carlsbad, NM 78112 

 

Re: MSP Compliance 

 

Dear Ms. Garcia: 
 
Compliance with the Medicare Secondary Payer Act (“MSP”), as codified at 42 U.S.C. §1395y(b)(2) and 
with MSP rules and regulations may involve (i) the satisfaction/discharge of Medicare’s reimbursement 
claim for any conditional payments made for injury‐related care from the date of  injury to the date of 
settlement and (ii) the evaluation of future costs of care that you may incur from the date of resolution 
onward. In other words, neither you nor a responsible primary payer may transfer payment responsibility 
to Medicare for past or future injury‐related medical expenses. 
 

We at Tombs Maxwell LLP serve as a neutral third party with MSP compliance expertise in 
analyzing the facts of a case in light of the most recent rules and guidance from the Centers for 
Medicare & Medicaid Services (“CMS”). Accordingly, we have analyzed the documents and 
information provided by your attorneys, Attamore & Associates PLLC. 
 

Item (i) above, reimbursement of conditional payments, has been addressed by your attorney 
through the process as outlined by the Benefits Coordination & Recovery Center (“BCRC”). This 
letter is in regards to item (ii) above, which involves the evaluation of future costs of care that you 
may incur from the date of settlement onward.  
 
Summary. In my professional opinion, neither the creation of a Medicare Set-Aside account nor 
a formal allocation of the settlement proceeds for future Medicare-eligible, injury-related care is 
required. 
 

Analysis 
 
Underlying Facts. The underlying facts indicate you received injuries were badly injured in a car 
vs. semi-truck accident in which your husband, William, was killed. Your son Jackson was also 
severely injured in the accident and he suffers from paraplegia caused by the accident. The accident 
occurred about a year ago. 
 
You suffered a severe closed head injury, several broken bones, internal injuries, multiple lacerations on 
her head and face, and a crushed and degloved foot and ankle.  You required surgeries to relieve swelling 
in your brain and to repair your bones and internal injuries.  You continue to suffer in many ways from 
your injuries, including occasional depression, difficulty in walking or exercising, double vision, headaches, 
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a loss of her peripheral vision, and you still have intermittent pain particularly from your foot and ankle. 
These injuries require little ongoing care. 
 

Medicare Enrollment Status. Currently, you are 32 years old and are not enrolled in Medicare. 
It is unlikely that you will be considered disabled by Social Security and you are not planning to 
seek SSDI benefit. It is also unlikely that you will receive Medicare in the near future. 
 
Resolution of Underlying Claim. A  lawsuit was  filed  in  the District Court  in Carlsbad against  the  truck 
driver  and  the  trucking  company who  employed  him.    Once  the  truck  driver  admitted  to  have  been 
distracted by his cell phone and the data from the black box showed that he did not even touch his brakes 
until after impact, it did not take long for the defendants and their insurers to offer the full limits of their 
coverage. You decided to accept this settlement on the advice of your attorneys despite the fact that if 
there had been more insurance coverage, the settlement value of the case would have been much higher.  
The  settlement allocation  to  you  is $3,100,000  less approximately $800,000  in  subrogation and other 
liens. While  future medical  expenses may  have  been  a  part  of  the  global  settlement,  the  settlement 
documents and discussions related to this case do not specifically identify any amount of the settlement 
that was negotiated and allocated for future medical expenses. 

 
 
Payer of Injury‐Related Medical Care. Your attorneys have indicated that they have followed the process 
outlined by the BCRC for resolving Medicare’s conditional payments. You have informed us that Medicare 
has not made conditional payments for any part of the injury‐related medical expenses. Your attorneys 
are  working  with  your  medical  insurance  and  providers  to  resolve  the  approximately  $800,000  in 
subrogation and other liens. 

 
Future Medical Care. It is likely that you may receive future injury-related care; however, no 
specific treatments are scheduled or anticipated. Additionally, you are setting up an irrevocable 
trust with part of your settlement proceeds that can cover any future medical expenses that arise.  
 
Liability  MSAs.  The  MSP  does  not  specifically  address  and,  at  the  time  of  this  letter,  CMS  has  not 
promulgated regulations regarding how to consider Medicare’s interest in third party liability claims. CMS 
has provided policies  that apply  to worker’s compensation cases, which can be  insightful, but are not 
formal guidelines in liability cases. Regardless, there is no statutory requirement that a settlement or a 
set aside allocation be submitted  for CMS approval. The analysis  in  this  letter  is a good  faith effort  in 
interpreting the current MSP rules and regulations, until such time as CMS issues formal policies. 
 

Conclusion 
 

In my professional opinion, neither the creation of a Medicare Set-Aside account nor a formal 
allocation of the settlement proceeds for future Medicare-eligible, injury-related care is required 
in this case. In the current absence of clear regulatory guidance, an argument could be made that 
an arrangement needs to be made to set aside part of your settlement proceeds. This argument 
would be based on the fact that you may need to treat for your injury in the future. However, after 
a thorough analysis of this particular case, we found more compelling arguments against the 
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requirement of a formal allocation or set aside arrangement; specifically, you are not enrolled in 
Medicare and are unlikely to become Medicare-eligible in the near future. In addition, you are 
unlikely to require significant injury-related care and settlement proceeds in your settlement trust 
can be used to cover injury-related care. 
 
Considering that, at the time of this letter, CMS has not promulgated regulations regarding how to 
consider Medicare’s interest in third party liability claims, we have made every effort to exercise 
good faith in interpreting the current MSP rules and regulations in reaching this conclusion. In my 
professional opinion, you and your attorney have fulfilled the duty to consider and protect the 
Medicare trust fund. This opinion is based on the information provided to us as of the date of this 
letter, should the facts differ from those set forth above, further consideration would be required. 
 
Please let us know if you have any questions or if we can otherwise be of assistance. 
 

Respectfully, 
 
 
 

Joseph W. Tombs 
For the Firm 

 



SETTLEMENT PLANNING AGREEMENT 

This agreement is entered into as of the 8th day of January, 2016 by and between Amicus 
Settlement Planners, LLC (“Amicus”) and Leticia Garcia, Individually and as Next Friend 
of her children Jackson Garcia and Marcella Garcia, (“the client”). 

I. SCOPE OF ENGAGEMENT

A. Matter:  The client has engaged Amicus to provide settlement planning services and to
assist in the implementation of the client’s settlement plan.

B. Firm Functions: Amicus agrees to do each of the following:

1. Gather the information necessary to develop the client’s settlement plan.

2. Analyze the client’s current financial situation by preparing financial statements
and projections and assessing the client’s settlement, insurance, investments, and
estate plan.

3. Assist the client in developing specific, quantifiable financial goals.

4. Prepare and explain a written, comprehensive settlement plan that maximizes
the client’s ability to efficiently achieve those goals.

5. Assist the client with the implementation of parts of the plan and coordinate the
implementation of the rest of the plan with the client’s other financial advisers.

6. While performing these functions, Amicus promises to do each of the following:

• Strive to make the client comfortable throughout the planning process
• Treat the goals and concerns of the client with respect
• Keep all client information strictly confidential
• Provide written recommendations that are well suited to the client’s goals

and personal situation
• Fully disclose sources of compensation and sources of loss of objectivity
• Clearly explain all recommendations and answer all of the client’s questions

C. Client Functions:  The client agrees to do each of the following:

• Discuss personal matters and concerns without withholding any information.
• Promptly provide any requested information that would assist Amicus.
• Undertake the agreed upon actions in a timely manner.
• Remain open to new ideas.
• Promptly inform Amicus of material changes in family status, circumstances,

or goals.
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II. FEES AND EXPENSES

A. Fees for Planning and Implementation Services: The client and Amicus agree that
there is no charge to client for our settlement planning services.  We are
compensated, if at all, by the annuity companies or trust companies used to
fund the settlement plan.

B. Fees for Other Ongoing Services. Amicus will remain available on an ongoing basis
to answer  questions,  assist  the  client’s advisers, and  make recommendations
regarding these and other matters. Fees for these services are not included in the
estimated fee and shall be calculated using the regular hourly rates or separately
contracted before the service begins.

III. GENERAL MATTERS

A. Termination of Agreement: The relationship established by this agreement may
be terminated as follows: 

1. Amicus may terminate the relationship for any just reason.
2. The client may terminate the relationship at any time with or without
cause.

B. Information to be Made Available to the Client:  Amicus agrees to assert a
diligent effort to inform the client as to the status of any service performed under this
agreement. Amicus agrees to make all written material sent or received by
Amicus reasonably available to the client for reading in Amicus’ office. Amicus
agrees to assert a reasonable effort to maintain the files of Amicus relative to the
service provided to the client for a period of at least five years following the
conclusion of each matter.

C. Privacy Statement: As a client of Amicus, you share personal and financial
information with us. Your privacy is important to us, and we are dedicated to
safeguarding your information.

Information Provided by Clients – In the normal course of doing business, we
typically obtain the following non-public personal information about our clients from
our clients or their attorneys:

• Personal information regarding our clients’ identity such as name, address and
social security number;

• Client financial information such as net worth, assets, income, bank account
information and account balances.

• Medical records related to their settlement and as needed to secure potential age
uprates from one or more insurers.
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How We Manage and Protect Your Personal Information – We do not sell information 
about current or former clients to third parties, nor is it our practice to disclose such 
information to third parties unless requested to do so by a client or client representative 
or, if necessary, in order to process a transaction, service an account or as permitted by 
law. Additionally, we may share information with outside companies that perform 
administrative services for us. However, our contractual arrangements with these 
service providers require them to treat your information as confidential. To protect 
your personal information, we maintain physical, electronic and procedural safeguards 
to protect your personal information. Our Privacy Policy restricts the use of client 
information and requires that it be held in strict confidence. 

Client Notifications – We are required by law to annually provide a notice describing 
our privacy policy. In addition, we will inform you promptly if there are changes to our 
policy. Please do not hesitate to contact us with questions about this notice. 

D. Effort and Outcome: Amicus agrees to use its best efforts in providing services to
the client. However, the client acknowledges that Amicus has given no assurances
regarding the outcome of any matters being handled by Amicus. All services are
advisory in nature, and Amicus cannot guarantee the performance of investment or
insurance products that may be purchased to implement the plan.

E. Legal and Accounting: It is understood that Amicus shall not provide any accounting
or legal advice or prepare any accounting or legal documents for the client.  It is also
understood that if the law firm, Tombs Maxwell LLP, is hired to perform any duties
for the client (or the attorneys of the client on their behalf) that conflicts of interest
may arise and to the extent that these conflicts are disclosed and discussed prior to
providing the service, the client hereby acknowledges that the client was informed
that Amicus and Tombs Maxwell LLP have some common partners and planners
and unless we specifically state differently, we are advising you as settlement planners
and representatives of Amicus and not lawyers or representatives of Tombs Maxwell
LLP. Tombs Maxwell LLP will only represent clients who are separately engaged by
the client in a separate and written engagement letter.

F. Estimated Time: Amicus shall commence work on this matter immediately upon
the return of a copy of this agreement signed by the client. It is expected that the
settlement plan can be prepared within three weeks and that implementation can begin
thereafter. Services shall be considered short-term in nature and shall be limited to the
subject matter involved.

G. Access to Information: Amicus is likely to utilize the services of any combination of
its partners, associates, and administrative assistants in preparing the plan. Therefore,
these individuals are likely to have access to the personal and financial information
necessary to prepare and implement the settlement plan.

H. Disputes: Any disputes regarding fees, accounts, or other matters shall be settled
according to a mutually agreed upon arbitration.
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I. Complete Integration, Binding Upon All Parties:  This agreement contains the
entire agreement between the client and Amicus. This agreement shall not be modified
except by written agreement signed by the client and an authorized representative of
Amicus. This agreement shall be binding upon the client and Amicus and their
respective heirs, executors, legal representatives, and successors. By entering into this
agreement, the client does not waive any rights under any applicable state or federal
statutes.

J. Intended Beneficiaries: The settlement planning services provided shall be intended
solely for the benefit of the client and shall be based on the particular circumstances of
the client at the time the services shall be delivered. Future events may cause material
differences between the prospective and actual results.

IN WITNESS WHEREOF, the parties have executed this agreement as of the date and 
year first above written. 

___________________________________ 
Amicus Settlement Planners LLC 

___________________________________ 
Client 
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Value of Managed Assets $1,000,000

Risk Tolerance & Capacity Moderate Income

Expected Portfolio Return 7.07%

Expected Portfolio Risk 5.97%

Investment Proposal
 prepared for

Leticia Garcia

Appendix D
__________________________________________________________________________________________________________________________
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ANALYSIS OF RECOMMENDED ALLOCATION
prepared for

Leticia Garcia
Moderate Income

Broad Asset 
Allocation

Asset Class Breakdown

Overall Allocation

Lg Cap Core
12%

Lg Cap Value
7% Small Cap

6%
Intl Large Cap

7%
Intl Small Cap

3%

Emerg Markets
2%

Multi-Sector
20%

Short Global
2%Interm Global

6%

Inflation 
Protected

4%

High Yield
4%

Preferred Stock
13%

Intl Real Estate
2%

Dom Real 
Estate
10%

Cash
2%

Equities
37%

Fixed Income
49%

Real Estate
12%

Cash
2%

Intl Real Estate
17%

Dom Real 
Estate
83%

Real Estate Multi-Sector
41%

Short Global
4%

Interm Global
12%

Inflation 
Protected

8%

High Yield
8%Preferred Stock

27%

Fixed Income

Lg Cap Core
33%

Lg Cap 
Value
19%

Small Cap
16%

Intl Large 
Cap
19%

Intl Small Cap
8%

Emerg Markets
5%

Equity

APP. D - 2



Total Portfolio Value 1,000,000  

Asset Class Holding Ticker Allocation (%) Allocation ($)
EQUITIES
Lg Cap Core

DFA US Large Cap Equity Institutional DUSQX 12.0% 120,000  

Lg Cap Value
DFA US Large Cap Value I DFLVX 4.0% 40,000  
Vanguard Utilities ETF VPU 3.0% 30,000  

Small Cap
DFA US Small Cap I DFSTX 6.0% 60,000  

Intl Large Cap
DFA International Core Equity I DFIEX 7.0% 70,000  

Intl Small Cap
DFA International Small Company I DFISX 3.0% 30,000  

Emerg Markets
DFA Emerging Markets Core Equity I DFCEX 2.0% 20,000  

FIXED INCOME
Multi-Sector

DFA Investment Grade I DFAPX 20.0% 200,000  

Short Global
DFA Two-Year Global Fixed-Income I DFGFX 2.0% 20,000  

Interm Global
DFA Five-Year Global Fixed-Income I DFGBX 6.0% 60,000  

Inflation Protected
DFA Inflation-Protected Securities I DIPSX 4.0% 40,000  

High Yield
Vanguard High-Yield Corporate Adm VWEAX 4.0% 40,000  

Preferred Stock
iShares US Preferred Stock PFF 13.0% 130,000  

REAL ESTATE
Intl Real Estate

DFA International Real Estate Sec I DFITX 2.0% 20,000  

Dom Real Estate
DFA Real Estate Securities I DFREX 10.0% 100,000  

CASH
Money Market 2.0% 20,000  

TOTAL 100.0% 1,000,000  

SUMMARY OF RECOMMENDED HOLDINGS
prepared for

Leticia Garcia
Moderate Income
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Portfolio Value 1,000,000$   

Holding  Allocation % Allocation $
DFA US Large Cap Equity Institutional 12% 120,000  
DFA US Large Cap Value I 4% 40,000  
Vanguard Utilities ETF 3% 30,000  
DFA US Small Cap I 6% 60,000  
DFA International Core Equity I 7% 70,000  
DFA International Small Company I 3% 30,000  
DFA Emerging Markets Core Equity I 2% 20,000  
DFA Investment Grade I 20% 200,000  
DFA Two-Year Global Fixed-Income I 2% 20,000  
DFA Five-Year Global Fixed-Income I 6% 60,000  
DFA Inflation-Protected Securities I 4% 40,000  
Vanguard High-Yield Corporate Adm 4% 40,000  
iShares US Preferred Stock 13% 130,000  
DFA International Real Estate Sec I 2% 20,000  
DFA Real Estate Securities I 10% 100,000  
Money Market 2% 20,000  
Total 100.00% 1,000,000$   

RECOMMENDED PORTFOLIO BY HOLDINGS
prepared for

Leticia Garcia
Moderate Income

DFA US Large Cap Equity Institutiona
DFA US Large Cap Value I
Vanguard Utilities ETF
DFA US Small Cap I
DFA International Core Equity I
DFA International Small Company I
DFA Emerging Markets Core Equity I
DFA Investment Grade I
DFA Two-Year Global Fixed-Income I
DFA Five-Year Global Fixed-Income I
DFA Inflation-Protected Securities I
Vanguard High-Yield Corporate Adm
iShares US Preferred Stock
DFA International Real Estate Sec I
DFA Real Estate Securities I
Money Market
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Portfolio Value 1,000,000      

Recommended Portfolio

Holding Market Value Weight Expense Ratio W. Avg. Expense Ratio

DFA US Large Cap Equity Institutional 120,000         12.0% 0.19% 0.023%
DFA US Large Cap Value I 40,000           4.0% 0.27% 0.011%
DFA US Small Cap I 60,000           6.0% 0.37% 0.022%
DFA International Core Equity I 70,000           7.0% 0.38% 0.027%
DFA International Small Company I 30,000           3.0% 0.53% 0.016%
DFA Emerging Markets Core Equity I 20,000           2.0% 0.61% 0.012%
DFA Five-Year Global Fixed-Income I 60,000           6.0% 0.27% 0.016%
Vanguard High-Yield Corporate Adm 40,000           4.0% 0.13% 0.005%
iShares US Preferred Stock 130,000         13.0% 0.47% 0.061%
DFA International Real Estate Sec I 20,000           2.0% 0.38% 0.008%
DFA Real Estate Securities I 100,000         10.0% 0.18% 0.018%
Money Market 20,000           2.0% 0.00% 0.000%
Total 1,000,000      0.27%

Calculation of Management Fee Break Point Percentage Fee Amt Subject to Fee Mgt. Fee Charged
up to 500,000         1.00% 500,000 5,000 
then up to 1,500,000      0.90% 500,000 4,500 
over 1,500,000      0.80% - - 

Total 9,500 

Analysis Percentage Dollar
Management Fee 0.95% 9,500 
Expense Ratio 0.27% 2,744 
True Total Cost 1.22% 12,244 

REAL COST OF INVESTMENTS ANALYSIS
prepared for

Leticia Garcia
Moderate Income
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Investment  
Policy Statement 

Client’s Name: Leticia Garcia 

APP. D - 6



INVESTMENT POLICY STATEMENT 

This investment policy statement (“IPS”) is provided by Amicus Financial Advisors, LLC (“Amicus”) 
and its advisors to Leticia Garcia (“the client”) on February 24, 2016. 

PURPOSE AND BACKGROUND: 

Purpose: The purpose of this IPS is to communicate a clear understanding of Amicus’ core beliefs and 
the basic principles and philosophies that guide decisions and recommendations pertaining to the 
management of assets placed under the charge of Amicus. The design, implementation, and 
monitoring of this IPS are an integral part of the asset management process. Amicus believes that 
consistently following the guidelines expressed within this IPS causes Amicus to replace emotion and 
heuristics with wise, long-term strategy. This IPS is not a comprehensive financial plan. 

Personalization: This IPS is personalized to the unique needs, cash flows, preferences, time horizons, 
and constraints of the client. The first seven pages of this IPS contain general information about 
Amicus’ philosophies, guidelines, operational procedures, and practices. These seven pages apply 
equally to all Amicus clients. The final pages of this IPS are personalized to the unique situation of 
the client.  

Adjustments: Amicus is committed to consistent implementation of this IPS. However, Amicus does 
not follow this IPS with blind devotion, ignoring changes in the client’s personal situations or in the 
economic or tax environment. Instead, Amicus strives to diligently monitor these changes and make 
appropriate adjustments. No changes will be made to this IPS without first notifying the client. 

CLIENT RELATED ISSUES 

Goals: Amicus assists clients in setting their goals. Amicus seeks to educate them in the process and 
to assist them to define, quantify and prioritize their goals. Amicus believes that any investment 
decisions should be made with these goals in mind. 

Cash Flow: Amicus believes that clients should consider total return, not just income in the forms of 
dividends, rents and interest. Restricting portfolio design to produce an “income” portfolio can lead 
to inefficiencies. However, Amicus attempts to minimize the necessity of providing cash flows from 
periodic liquidations of principal. 

Risk Tolerance, Preference, and Capacity: The client recognizes that some risk must be accepted to 
accomplish long-term investment objectives. Amicus believes that a client should not be asked to 
assume more risk than the client can emotionally tolerate. In establishing risk tolerance with the client, 
Amicus has considered the client’s ability to withstand short and intermediate-term volatility. Amicus 
also considers the amount of risk that the client has the capacity to retain in light of the client’s cash 
flows, net worth, high-priority goals, personal situation, and time horizon. The appropriate amount 
of risk is set at the lesser of: the client’s risk tolerance, the client’s risk capacity, and the client’s risk 
preference. 

Expectations and Success: Amicus believes that fixating on short-term returns leads to dangerous 
swings in strategy and inappropriate risk-levels. Amicus will not build an IPS on a client’s unrealistic 
expectations or by simply choosing the return required to meet goals. Amicus selects the portfolio that 
maximizes the probability that clients will achieve their highest priority goals. Amicus primarily judges 
its success by the following two factors: 
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1. Client’s success in meeting their financial goals
2. Client’s ability to be at ease, even in turbulent markets.

Amicus realizes that market performance fluctuations make it impossible to obtain a steady rate of return 
equal to the amount projected during some periods. It is important to emphasize that “expected returns” 
represent best guesses and not guarantees or certainty. They are based on the underlying assumption 
that future real rates of return will approximate the historic, long-term real rates of return for each asset 
class. There will be periods of time, despite Amicus’ best efforts, in which the client’s portfolio loses 
money and there will be periods in which some asset classes lose a lot. 

Investment Time Horizon: Amicus evaluates the investment time horizon of each investment-related 
goal of each client. The investment time horizon is the range of time that the cash flows will be 
withdrawn and not merely when withdrawals will begin. 

GUIDING CONSTRAINTS & PRINCIPLES 

Diversification: Asset allocation (diversification) means spreading investments over a variety of asset 
classes, investment vehicles, and management styles to reduce risk. Amicus believes that a broadly 
diversified portfolio reduces risk (but cannot eliminate risk) for the client without lowering the 
expected or average return. The cost of diversification is that the client gives up the opportunity to 
make extraordinary gains or to have a heavy allocation in the hot investment class of the day. 
However, this cost is offset by the assurance of steadier progress toward goals. Amicus generally seeks 
to diversify a portfolio in each of the following ways: 

1. Broad asset classes (stocks, bonds, real estate, etc.)
2. Geographic (domestic vs. international, regions)
3. Investment styles (growth, value)
4. Industries/Sectors
5. Time (fixed-income maturities)
6. Companies
7. Company size (measured by market capitalization or sales)

Taxes: Amicus believes that taxes are an important consideration in any financial decision. Amicus 
seeks to maximize after-tax returns given the appropriate amount of risk. Amicus seeks to tailor the 
asset-class mix used within tax-deferred or non-taxable accounts to mitigate the client’s income tax 
liability. 

One Portfolio: Amicus does not believe that a separate account should be established for each goal 
and then appropriately diversified. Instead, Amicus treats all of a client’s accounts, however labeled, 
as one portfolio. Amicus diversifies the totality of a client’s portfolio and recommends investments be 
placed into accounts that reduce the overall tax burden. For example, a small IRA account may be 
entirely invested in bonds to attain tax deferral on otherwise currently taxable interest. 

Marketability and Transparency: Amicus seeks investments that are highly marketable, i.e. securities 
without surrender charges and with a ready market. Amicus also requires a high degree of 
transparency from investment managers. Amicus wants to understand in at least broad terms what 
underlying assets are in client’s portfolios at all times. 
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Passive vs. Active: Amicus recommends passive investment instruments for most asset classes. These 
instruments are generally highly diversified, bear low expenses, and generate lower portfolio turnover. 
Amicus will consider use of active (though tax and cost efficient) managers for micro-capitalization 
equities, real estate, and emerging-market equities. 

Expenses: Amicus places a high priority on reducing the client’s investment expenses by utilizing only 
no-load products. Amicus generally uses only low cost funds, most of which are passively managed 
Amicus seeks to minimize the transaction fees by making infrequent and efficient trades.  

Turnover: Amicus has no specific guidelines with regard to turnover of investments. However, 
cognizant of its effect on expenses and taxes, Amicus monitors this activity and seeks to keep it 
minimal. 

Standard of Care: 
1. Amicus shall invest the client’s assets as a prudent investor would, by considering the

purposes, terms, distribution requirements, and other circumstances of the client.
2. Investment and management decisions regarding discrete assets are evaluated not in

isolation but in the framework of the portfolio as a whole and as a part of an overall
investment strategy having risk and return objectives reasonably suited to the client.

3. Amicus shall make a reasonable effort to verify facts relevant to the investment and
management of this IPS.

4. Amicus shall implement this IPS with any type of property or investment that is
consistent with this IPS and with all the duties and standards that the position of the
client requires.

5. Amicus shall have the duty of monitoring the client’s account and of examining
information that is likely to bear importance in regards to the value of the client’s
investment holdings.

6. Within a reasonable time after the account is funded, Amicus shall review the
account’s assets and make and implement investment decisions concerning the
retention and disposition of assets, in order to bring the client’s portfolio into
compliance with the purposes, terms, distribution requirements, other circumstances,
and with this IPS.

7. Amicus shall invest and manage the client’s assets solely in the interest of the client.
This includes refraining from participation in any type of “prohibited transaction” and
any type of transaction or act in which a conflict of interest exists.

8. In investing and managing the client’s account, Amicus may only incur costs that are
appropriate and reasonable in relation to the assets, the purposes of the account and
the skills of Amicus’ advisors.

9. Amicus may delegate investment and management functions in adherence with
prudent investor principles and shall exercise reasonable care, skill, and caution in:
a. selecting an agent or advisor;
b. establishing the scope and terms of the delegation, consistent with the purposes

of the client’s account; and
c. periodically reviewing the agent’s or advisor’s actions in order to monitor the

agent’s or advisor’s performance and compliance with the terms of the client
and this IPS.
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INVESTMENT THEORY 

Market Efficiency: Amicus believes that most securities markets are efficient. Millions of investors 
and institutions trade every day, forcing security prices to reflect all available information almost 
instantaneously. Amicus does not believe it is possible for anyone to consistently find mispriced 
securities, time the market, or predict future interest rates.  Amicus seeks to avoid or minimize 
exposure to securities that are thinly traded and where information is not as readily available. Amicus 
believes that portfolio structure primarily determines expected returns and risk. Where financial 
research has identified investment features that are consistently rewarded with above-market returns, 
Amicus makes an attempt to tilt its weighting toward securities with those features. Examples of these 
tilts include smaller-company stocks and value stocks.  

Risk: Some risk, primarily in the form of principal volatility, must be accepted to achieve the long-term 
investment objectives of the client. Assets with a wide historical dispersion of returns are considered 
more volatile than assets whose returns are fairly predictable and stay within a narrower range. Amicus 
generally measures the volatility of returns by determining the standard deviation of historical annual 
returns. Amicus considers interest rate risk, reinvestment risk, risk of inflationary erosion of 
purchasing power, default risk, currency risk, and business risk in developing this IPS. Each asset-class 
reacts differently to each of these risks and Amicus recommends portfolios with all of these risks in 
mind. Duration is the measure that Amicus uses to determine exposure to interest rate risk. 

Optimization: No computer model has yet been developed that realistically considers all of the factors 
needed to develop a portfolio. Amicus uses statistical and mathematical tools through its application 
of Modern Portfolio Theory (specifically Mean-Variance Optimization or MVO) and Monte Carlo 
Analysis techniques to construct an “optimal” portfolio, but this still involves as much art as science. 
Amicus applies as much science to the process as is practical, but in the end, there is a need to add an 
educated heuristic element. 

IMPLEMENTATION 

Ten-Step Asset Management Process: Amicus uses the following ten-step asset management process: 

1. Define scope of engagement with client (Service Agreement)
2. Learn about the client and the client’s goals
3. Educate the client and establish expectations
4. Answer client’s questions and resolve concerns
5. Analyze financial and personal client information
6. Prepare strategies and personalized IPS for the client
7. Review IPS with the client and get approval
8. Implement the IPS with the client
9. Measure, monitor, manage, and report to client
10. Implement periodic updates and rebalancing

Asset-Class Allocation: Amicus believes that the primary determinant of risk and return is the mix 
of asset classes into which investments are placed. Asset-class allocation is the selection of asset classes 
and the determination of their target weights in a portfolio. An asset class is a species of investment 
that responds in a similar manner to economic influences. Once this basic allocation is made, Amicus 
believes that it should be kept fairly constant and only changed infrequently. This allocation forms an 
organized, long-term framework on which specific and consistent investment decisions can be made. By 
keeping a constant allocation, Amicus believes that rebalancing will enhance returns by causing a 
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general pattern of buying into asset classes at lower than average prices and selling when asset classes 
are higher. Amicus rejects the use of any active managers who attempt to rotate assets between sectors 
or asset classes in an effort to time the markets. 

Rebalancing: An important part of maintaining an asset-class allocation is rebalancing the portfolio 
from time to time. Since each rebalancing triggers transaction costs and perhaps taxes, Amicus believes 
that portfolios should be rebalanced infrequently and only with an eye on the tax consequences. 
Therefore, Amicus establishes fairly wide intra-year bands (the percentages of the portfolio made up 
of each asset class that triggers a reallocation) and only rebalances at quarterly intervals. This 
combination time/value rebalancing trigger, prevents too-frequent transactions and dampens the 
effect of an extended downturn in value of an asset-class. Near the end of each tax year, Amicus will 
carefully examine how to rebalance the portfolio in light of the tax consequences to the client. Note 
that when funds are rebalanced, funds are taken from the asset classes that have performed well and 
put into asset classes in which performance has lagged. This will require discipline because it may 
seem difficult and counter-intuitive to the client. 

Investment Products: Amicus believes in matching clients with appropriate financial products and 
managers. Amicus seeks to identify the appropriate investment vehicles for each portion of the client’s 
portfolio. Many times this will include a combination of no-load mutual funds, exchange-traded funds, 
individual securities, money market or bank accounts, annuities, real estate investment trusts, 
separately managed accounts, and life insurance products. 

Cash Accounts: Amicus believes in matching client’s cash flow needs with their investments and to 
manage their cash accounts as part of the overall investment strategy. Amicus does not use fluctuations 
in the cash account to time the market. Cash accounts are kept primarily in traditional money market 
accounts and money market mutual funds, which invest primarily in short-term obligations of the United 
States government and its agencies, high-grade short-term corporate bonds, short-term certificates of 
deposit, commercial paper, and banker’s acceptances. Amicus often puts a part of the funds that Amicus 
labels a “cash” account into short-term (less than five years) bonds and other low-risk investments that 
yield a higher return than a more traditional definition of “cash equivalents.” The strategy for cash 
management is different for net savers (accumulation phase) than it is for clients who need to pull funds 
from their investments for spending needs (distribution phase). Amicus’ strategy for each of these phases 
is outlined as follows: 

Portfolios in the Accumulation Phase: Amicus determines the current liquidity need for future 
goals and for the sub-accounts that support them. Amicus establishes an emergency reserve to 
meet unexpected cash needs. Amicus keeps the cash account at or near that level by replenishing 
it form cash flows or investing the excess from time to time.  

Portfolios in the Distribution Phase: Amicus seeks to maintain an adequate stream of income 
to last throughout client’s lives. Cash management during the distribution phase is problematic. 
Amicus attempts to minimize the negative effect on returns of periodic withdrawals from 
investments that fluctuate in value. Amicus places investment income (interest, dividends, and 
rents) directly into the cash account and replenishes the cash account at irregular intervals when 
capital gains are harvested from asset classes that have performed well. 

Real Estate: Amicus believes that adding diversified and marketable real estate securities to a portfolio 
of stocks and bonds reduces the volatility of the portfolio. Real estate securities produce acceptable 
expected after-tax rates of return and high-income distributions. For these and other reasons, Amicus 
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may recommend a substantial allocation in real estate securities. Amicus seeks particularly broad 
diversification in these securities. 

Fixed-Income Investments: Amicus believes fixed-income securities are an important component of 
every portfolio. Amicus believes that the allocation into fixed-income securities should be higher for 
investment objectives with short time horizons and for investors with lower risk tolerances. The two 
main interest rate risks associated with bonds (reinvestment risk and interest rate risk), somewhat offset 
each other and they are managed by laddering investments with maturities on both ends of the 
duration continuum. Amicus manages the average duration of a portfolio without trying to predict 
future changes in interest rates. Instead, Amicus looks for managers that use the shape of the yield 
curve to maximize expected return without straying from their stated fund objectives. Amicus seeks 
to avoid company-specific risk by broadly diversifying across hundreds or thousands of issuers. 
Amicus believes that exchange traded funds and no load mutual funds provide the most efficient way 
to obtain broad diversification of interest rate, reinvestment, and default risk at a reasonable price. 
Amicus believes that a small allocation into a highly-diversified portfolio of high-yield bonds reduces 
the interest rate sensitivity of a bond portfolio while raising the expected return. Amicus believes that 
these advantages offset the added default risk, justifying a small allocation in even risk-averse client’s 
portfolios. Amicus believes in diversifying among government, quasi-governmental, corporate, bank-
issued, and other fixed-income securities. 

Equities: Amicus believes equities belong in every investor’s portfolio. Stocks provide high, long-term, 
after-tax returns particularly useful in reducing purchasing power and interest rate risk. Stocks are 
subject to significant short-term volatility making diversification across countries, industries, company 
size, and individual companies extremely important. Amicus believes in balancing growth and value 
investment styles, but tilts toward value. Amicus believes many equity markets are semi-strong form 
efficient and are best accessed through exchange traded funds or low-cost mutual funds that are very 
broadly diversified. Small capitalization and emerging market issues require closer scrutiny and are 
best accessed through separately managed accounts or mutual funds. To gain tax efficiency, Amicus 
may recommend individual stocks for a portion of the large-cap domestic equity holdings. 

Selecting Managers: In asset classes in which managers are used, Amicus selects them based upon 
their philosophies, processes and expenses. Once selected, managers are evaluated more on their 
consistency in following their processes than on short-term performance. Amicus needs to know that 
they will not stray from their stated investment philosophy and processes. 

On-Going Management: Amicus believes that a client’s situation should be regularly reviewed. In 
these reviews, Amicus assesses the extent to which the portfolio is moving the client in the direction 
of achieving goals. In many respects, Amicus performs the function of a “designated driver” by 
assisting the client in maintaining a long-term winning strategy unaffected by the emotions and 
volatilities of securities markets. Amicus will focus on the client’s ability to finance goals to a much 
greater extent than the return performance of the portfolio. Amicus will join clients in celebrating 
favorable performance and mourning lower-than-expected performance, but this will not become 
Amicus’ focus. Amicus will continually assess the client’s changing personal circumstances and the 
economic environment to determine whether Amicus needs to make changes in this IPS. Many factors 
outside of Amicus’ control effect the long-term accuracy of cash flow projections, but Amicus will remain 
cognizant of these changing conditions. 

Special Accounts and Assets: Clients may own assets that are not repositionable, have limited 
flexibility, or not directly managed by Amicus. The client should inform Amicus about these accounts 
and, to the extent possible, allow Amicus to manage them. It is often necessary to build the rest of the 
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portfolio around the risks presented by these assets. For example, a client with an illiquid interest in 
apartment buildings should have a reduced allocation in REITs and should emphasize property classes 
other than apartments.  

Ordinarily Excluded Activities: Amicus does not engage in short sales or margin purchases and does 
not purchase letter stock, hedge funds, commodities contracts, derivative contracts, or warrants. Some 
of these activities may occur within separately managed accounts, mutual funds or money market 
accounts.  

Role of Custodian: Amicus will appoint a custodian to administer the client’s assets. This custodian 
(presently Charles Schwab Institutional, National Advisors Trust Company, Fidelity Investments 
Institutional, Pentengra or TIAA-CREF) will receive, hold, and invest fund assets to the extent 
directed by Amicus. The custodian will also have the duties of keeping accurate and detailed records 
of all transactions and providing a written account of all holdings and transactions on at least a 
quarterly basis. 

Role of Amicus - Investment Advisor: Amicus serves in the role of advisor, counselor and friend. 
Amicus understands that the client is the boss and that the money the client entrusts to Amicus is the 
client’s. Therefore, Amicus makes recommendations and then listens to the client. In other words, 
Amicus will not buy or sell any investments except within the scope of the discretionary authority 
granted by you and then always within the scope of this IPS. Amicus does not prepare any accounting 
or legal documents as part of this service. 

CLIENT-SPECIFIC INFORMATION 

Value of Managed Assets: Approximately $1,000,000 
Risk Tolerance & Capacity: Moderate Income 
Expected Portfolio Return:   = 7.07% 
Expected Portfolio Risk: σ = 5.97% 

Investment-Related Goals: 
1. Income
2. Earn a rate of return sufficient to withstand withdrawals for a reasonable length of time
3. Capital appreciation
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Recommended Asset-Class Allocation and Allocation Variance Limits (note: this is a preliminary 
allocation and may be adjusted): 

Moderate Income 

Asset Class
Recommended 

Allocation
+ or - σ2

Acceptable
 Lower Limit

Acceptable
 Upper Limit

Lg Cap Core 14.00% 2.80% 11.20% 16.80%
Lg Cap Value 4.00% 1.00% 3.00% 5.00%
Mid Cap 4.00% 1.00% 3.00% 5.00%
Small Cap 5.00% 1.00% 4.00% 6.00%
Intl Large Cap 8.00% 1.60% 6.40% 9.60%
Emerg Markets 2.00% 1.00% 1.00% 3.00%
Multi-Sector 28.00% 5.00% 23.00% 33.00%
Inflation Protected 4.00% 1.00% 3.00% 5.00%
High Yield 3.00% 1.00% 2.00% 4.00%
Preferred Stock 14.00% 2.80% 11.20% 16.80%
Dom Real Estate 12.00% 2.40% 9.60% 14.40%
Cash 2.00% 1.00% 1.00% 3.00%
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Benchmarks: The following are appropriate benchmarks for the recommended portfolio and should 
be used on a trailing 5-year period basis when measuring portfolio performance (note: as mentioned 
in the body of the IPS, the true measure of success for Amicus is the ability to finance stated goals): 

1. 40-10-40-10 blend of S&P 500, Russell 2000, Barclays Aggregate Bond & Wilshire REIT
Indices

2. S&P 500
3. CPI + 4.17% (average CPI over the last 10 years = 2.9%)

Investment Objective: To achieve a favorable, long-term, after-tax rate of return given the client’s risk 
tolerance, risk capacity, time horizon, personal situation, and other constraints. 

Performance Expectations: A reasonable expectation for the long-term rate of return of the 
recommended portfolio is 4.17% greater than the rate of inflation as measured by the Consumer Price 
Index (CPI).  

Miscellaneous Considerations: This account is still in the accumulation phase. 

I have reviewed my investment policy and understand the risk and return parameters of the proposed 
investment strategy. I also recognize that this policy assumes at least a 5-year investment horizon. I 
will notify Amicus if my circumstances change. 

Approved and accepted by the client(s): 

___________________________________________ Date: ___________________________
Leticia Garcia 
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Investment Advisory 
Services Agreement 

Client Name: Leticia Garcia 
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Investment Advisory Services Agreement (continued) 

This Investment Advisory Services Agreement is entered into by and between Amicus Financial 
Advisors, LLC (“Amicus”) and Leticia Garcia (“the client”). 

I. SCOPE OF ENGAGEMENT

A. Matter: The client wishes to retain Amicus to act as an investment advisor for various
accounts in accordance with the terms and conditions of this agreement. This agreement sets
forth responsibilities of the parties with regard to the investment management services to be
provided by Amicus.

Except as otherwise set forth in this agreement, the client authorizes Amicus to investigate,
purchase, and sell on behalf of the client, various securities and investments. Amicus is
authorized to execute purchases and sales of securities on the client’s behalf without
consulting the client regarding each sale or purchase.

B. Firm Functions: Amicus agrees to do each of the following:

1. Amicus shall draft a personal investment policy statement (“IPS”) for the client.

2. Amicus shall give the client the benefit of our continuing study of economic
conditions, security markets, and other investment issues. On the basis of these
studies, Amicus shall provide advice from time to time regarding the allocation and
investments of the client’s assets including money market accounts, CDs, municipal
and government securities, unit investment trusts, REITs, mutual funds, annuities,
limited partnerships, insurance investments, stocks, bonds, exchange traded funds,
and other investments introduced in the future.

3. Amicus will periodically provide the client with a statement setting forth the funds
and securities, which constitute the client’s managed assets at the end of each period.
The client shall in addition receive directly from all corresponding brokers, banks,
mutual funds, partnership sponsors and/or insurance companies which hold the
client’s investments, a statement reflecting the client’s investment(s) in their custody.

4. Amicus will, after consulting with the client, recommend that the client maintain
and/or establish, in the name of the client, accounts into which the client shall
deposit funds and/or securities, which shall be referred to as “managed assets” or
“assets under management.”

5. Amicus shall exercise its best efforts to act in good faith and in the best interests of
the client. Amicus shall provide written disclosure to the client prior to the
engagement of Amicus, and thereafter throughout the term of the engagement, of
any conflicts of interest, which will or reasonably may compromise the impartiality
or independence of Amicus or any Amicus advisor.

6. Amicus shall appropriately administer investment assets that the client requests
Amicus to manage, taking into consideration the client’s goals, financial plan,
personal situation, risk tolerance, risk capacity, taxes, and other parameters.

7. While performing these functions, Amicus promises to do each of the following:
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Investment Advisory Services Agreement (continued) 

 Strive to make the client comfortable throughout the engagement
 Treat the goals and concerns of the client with respect
 Keep all client information as strictly confidential
 Provide recommendations that are well-suited to the client’s goals, personal

situation, and IPS
 Explain all recommendations and answer all of the client’s questions

C. Client Functions: The client agrees to do each of the following:

1. Discuss personal matters and concerns without withholding any information.
2. Promptly provide any requested information that would assist Amicus.
3. Undertake the agreed upon actions in a timely manner.
4. Remain open to new ideas.
5. Promptly pay the fees and any reasonable expenses that Amicus incurs on behalf of

the client.
6. Grant to Amicus limited discretionary power to make exchanges and transfers of

managed assets. The client may at any time increase or decrease the managed assets.
The managed assets will be held solely in the client’s name and will require the
client’s authorization for withdrawal.

II. FEES AND EXPENSES

A. Fees for Asset Management Services: The client and Amicus agree that the following
method shall be used to determine fees for asset management services. Asset management
fees shall be calculated by multiplying 1/12 of the applicable annual percentage by the
amount of assets under management at the beginning of each calendar month. Fees for
partial months and fees on accounts with substantial withdrawals or contributions shall be
calculated on a pro-rata basis. Fees are negotiable in limited circumstances. The annual
percentages shall be as follows:

1. 1.00% of the first $500,000 under management
2. 0.90% of the amount over $500,000 and below $1,500,000 under management
3. 0.80% of the amount over $1,500,000 under management

B. Fees for Other Ongoing Services: Amicus will remain available on an ongoing basis to
answer questions, assist the client’s other advisers, and make recommendations regarding
these and other matters. Many clients request regular quarterly or annual reviews to monitor
the appropriateness of the plan in light of changes in the tax laws, financial markets, or the
client’s personal or financial situation. Fees for these services are generally included in the
asset management fee. If the client requests a service that is not covered by the fee for asset
management service, Amicus will inform the client prior to engaging in these services.

To the extent a client elects assets to be held by Motif Investing’s custodian, Pershing, that
client will be billed for the additional advisory fee assessed by Motif Investing, which shall be
in addition to the advisory fee charged by Amicus. Currently, Motif Investing’s Fee-In-Lieu-
of-Commission is an annual rate based on Amicus’ total client assets held by Pershing:

1. 0.25% of the first $50 million in custody with Motif
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Investment Advisory Services Agreement (continued) 

2. 0.20% of the amount over $50,000,001 and below $250,000,000
3. 0.15% of the amount over $250,000,001

C. Schedule of Billing and Payments: The client and Amicus agree to the following schedule of
billing and payments for fees and expenses. Asset management fees shall be paid from the
client’s brokerage account at the end of each calendar month and the client shall authorize
Amicus to bill fees to the custodian to be paid from the client’s account.

When the fee is submitted to the custodian, Amicus will send the custodian an invoice with
the amount of fee to be submitted. Each quarter, Amicus will also send the client an invoice
itemizing the fee. The invoice will include the formula used to calculate the fee, the amount
of assets under management on which the fee is based, and the time period covered by the
fee.

Asset management fees for accounts held at Pentegra shall be calculated independently by
Pentegra (Amicus will not send Pentegra a monthly calculated fee for payment). Pentegra
calculates and accrues fees daily.

Motif Investing’s asset-based fees for client assets held by Pershing will be billed monthly in
arrears based on the total client assets on the last calendar day of each month.

D. No Commissions: Amicus believes that commissions, especially when not disclosed, have
the potential to introduce bias into the advice given by financial advisers and most often raise
the cost of the product to the client. When selecting investment products to recommend to
clients, Amicus does not accept commissions and receives no compensation from any
investment provider with the possible exception of fixed annuity products.

III. GENERAL MATTERS

A. Termination of Agreement: The relationship established by this agreement may be
terminated as follows: 

1. Amicus may suspend or terminate the relationship for any just reason.
2. The client may terminate the relationship at any time with or without cause.
3. The client agrees to promptly pay all fees earned and all expenses incurred prior to

the termination, except that if the client wishes to terminate this agreement within
the first five days following the date on which all parties have signed this agreement,
Amicus will waive all fees and reimburse all expenses.

4. Amicus agrees to cooperate with any successor financial adviser to facilitate a
smooth transition.

B. Information to be Made Available to the Client: Amicus agrees to assert a diligent effort to
inform the client as to the status of any service performed under this agreement. Amicus
agrees to make all written material sent or received by Amicus reasonably available to the
client for reading in our office. Copies of such materials shall be provided at the client’s
request and at the client’s expense. Amicus agrees to assert a reasonable effort to maintain
the files of Amicus relative to the service provided to the client for a period of five years
following the conclusion of each matter.
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C. Conflicting Engagement: Amicus agrees not to accept, without prior approval from the
client, any engagement known by Amicus to be in conflict with the interests of the client.

D. Privacy Statement: As a client of Amicus, you share personal and financial information
with us. Your privacy is important to us, and we are dedicated to safeguarding your
information.

Information Provided by Clients – In the normal course of doing business, we typically obtain
the following non-public personal information about our clients:
 Personal information regarding our clients’ identity such as name, address and social

security number;
 Information regarding securities transactions effected by us; and
 Client financial information such as net worth, assets, income, bank account

information and account balances.

How We Manage and Protect Your Personal Information – We do not sell information about 
current or former clients to third parties, nor is it our practice to disclose such information to 
third parties unless requested to do so by a client or client representative or, if necessary, in 
order to process a transaction, service an account or as permitted by law. Additionally, we 
may share information with outside companies that perform administrative services for us. 
However, our contractual arrangements with these service providers require them to treat 
your information as confidential. To protect your personal information, we maintain 
physical, electronic and procedural safeguards to protect your personal information. Our 
Privacy Policy restricts the use of client information and requires that it be held in strict 
confidence.  

Client Notifications – We are required by law to annually provide a notice describing our 
privacy policy. In addition, we will inform you promptly if there are changes to our policy. 
Please do not hesitate to contact us with questions about this notice. 

E. Effort and Outcome: Amicus agrees to use its best efforts in providing services to the client.
However, the client acknowledges that Amicus has given no assurances regarding the
outcome of any matters being handled by Amicus. All services are advisory in nature, and
Amicus cannot guarantee the performance of any investment or insurance products that may
be purchased to implement recommendations in the plan.

F. Legal and Accounting: It is understood that Amicus shall not provide any accounting or
legal advice or prepare any accounting or legal documents for the client.

G. Access to Information: Amicus is likely to utilize the services of any combination of its
partners, associates, and administrative assistants in providing investment advisory services.
Therefore, these individuals are likely to have some access to the personal and financial
information.

H. Disputes: Any disputes regarding fees, accounts, or other matters shall be settled according
to a mutually agreed upon arbitration. Although there are other forums for client to seek
resolution of disputes that may arise between the investment adviser and client, including
ways to seek restitution and damages, by signing this agreement, client agrees to waive said
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Investment Advisory Services Agreement (continued) 

rights to alternate forums and submits to mandatory arbitration if requested by the 
investment advisor in response to a dispute. 

I. Complete Integration, Binding Upon All Parties: This agreement contains the entire
agreement between the client and Amicus. This agreement shall not be modified except by
written agreement signed by the client and an authorized representative of Amicus. This
agreement shall be binding upon the client and Amicus and their respective heirs, executors,
legal representatives, and successors. By entering into this agreement, the client does not
waive any rights under any applicable state or federal statutes. This Agreement shall be
governed by the laws the client’s state of residence.

J. Intended Beneficiaries: The financial planning services provided shall be intended solely for
the benefit of the client and shall be based on the particular circumstances of the client at the
time the services shall be delivered. Future events may cause material differences between
the prospective and actual results.

K. Receipt of Disclosure: Client acknowledges receipt of Part 2 of Form ADV; a disclosure
statement containing the equivalent information; or a disclosure statement containing at
least the information required by Part 2A Appendix 1 of Form ADV, if the client is entering
into a wrap fee program sponsored by the investment adviser. If the appropriate disclosure
statement was not delivered to the client at least 48 hours prior to the client entering into any
advisory contract with this investment adviser, then the client has the right to terminate the
contract without penalty within five business days after entering into the contract. For the
purposes of this provision, a contract is considered entered into when all parties to the
contract have signed the contract, any other provisions of this contract notwithstanding.

L. Non-assignment: This contract is not assignable by Amicus without the prior written
consent of the client.

M. Past Performance: The client understands that the past performance of investments
recommended by Amicus should not be construed as an indication of future results, which
may prove to be better or worse than the past. Amicus make no promises, representations or
warranties that any of Amicus services will result in a profit.

IN WITNESS WHEREOF, the parties have executed this agreement as of this ______ day of 
____________________, 2015. 

_____________________________________________ 
Amicus Financial Advisors, LLC 

_____________________________________________ 
Leticia Garcia 

Initial 

Initial 
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APPENDIX E 

 
SURVEY OF ANNUITY COMPANIES 

 

Leticia Garcia 
D.O.B.: 01/01/1984 

Assumed Purchase Amount: $100,000.00 
Assumed Annuity Purchase Date:  03/01/2016 

 
The following table represents the monthly payment, with 30 years guaranteed, each annuity company can currently provide per $100,000.00. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 

The above quotes are valid for 7 days from January 7, 2016, until a rate change, or unless otherwise 
noted. 

 
 
 
 
 
 
 

 
 
 

Company 
A.M. Best 
Rating 

Age Ratings 
Monthly Per $100,000  

Berkshire  A++  37  370.00 

Liberty  A  38  365.32 

Prudential  A+  39  363.50 

American General  A  36  351.43 

Pacific Life  A+  36  342.07 

Metropolitan Life  A+  34  341.08 

United of Omaha  A+  N/A  339.58 

New York Life A++  36  334.16 
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Settlement Proposal for: Leticia Garcia- Life & 30 
 

 

Owner State : Delaware (0.00% tax) Quote Date : 01/07/2016 
Rate Series : LL0193D Purchase Date : 03/01/2016 
Rates Effective : 11/19/2015 Expiration Date: 01/14/2016 

 
 

Benefit Description 
Guaranteed 

Benefit 
Expected 
Benefit Cost 

    

 

Life with Certain Annuity - $370.00 for life, payable monthly, 
guaranteed for 30 year(s),  beginning on 04/01/2016, with the 
last guaranteed payment on 03/01/2046. $133,200 $240,130 $100,976.00 

Subtotal For:  Leticia Garcia ..................................................... $133,200 $240,130 $100,976.00 
 

SUMMARY INFORMATION 

  Guaranteed Expected    

  Benefit Benefit Cost IRR* 

ANNUITY COST.......................................................................     $100,976.00  
Assignment Fee ..................................................................... $300.00 

TOTAL ANNUITY COST W/ FEES ..................................... $133,200 $240,130 $101,276.00 3.90% 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

* This is an illustration only and is subject to approval by Liberty Life Assurance Company of Boston. 
 

* Quote is valid only if the current rate series is used. Liberty Life Assurance Company of Boston ("Liberty Life") reserves the right to shorten the 
expiration period if market conditions warrant. Rate series and expiration date can be confirmed by contacting Liberty Life. 

 
 

Quote ID:  Leticia Garcia- Life & 30 Jan 7, 2016 Summit
 
 

For : Leticia Garcia Female, Date of Birth:  01/01/1984 Age: 32, Rated Age: 38 
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